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CAUTIONARY STATEMENT REGARDING FORWARD-LOOKING STATEMENTS

This Annual Report contains certain “forward-looking statements” that may involve many risks and uncertainties.

Forward-looking statements reflect our current expectations or forecasts of future events. Forward-looking statements

generally can be identified by the use of forward-looking terminology such as “anticipate,” “believe,” “continue,” “estimate,”
79 plan,” “project,” “should,” “will,” and other similar words or phrases, or the negative tl

29 6
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“expect,” “forecast,” “intend,” “may,
unless the context requires otherwise. These statements reflect management’s current views with respect to future
events and are subject to risks and uncertainties, both known and unknown. Our actual results may vary materially
from those anticipated in forward-looking statements. We caution investors not to place undue reliance on any
forward-looking statements.

Important factors that could cause actual results to differ materially from those reflected in such forward-looking
statements and that should be considered in evaluating our outlook include, but are not limited to, the following:

our ability to continue to grow our business and execute our growth strategy, including the timing, execution and
profitability of new and maturing programs;

our ability to perform our obligations and manage costs related to our new and maturing commercial, business aircraft
and military development programs and the related recurring production;

margin pressures and the potential for additional forward losses on new and maturing programs;

our ability to accommodate, and the cost of accommodating, announced increases in the build rates of certain aircraft;
the effect on aircraft demand and build rates of changing customer preferences for business aircraft, including the
effect of global economic conditions on the business aircraft market and expanding conflicts or political unrest in the
Middle East or Asia;

customer cancellations or deferrals as a result of global economic uncertainty;

the effect of economic conditions in the industries and markets in which we operate in the U.S. and globally and any
changes therein, including fluctuations in foreign currency exchange rates;

the success and timely execution of key milestones such as receipt of necessary regulatory approvals and customer
adherence to their announced schedules;

our ability to successfully negotiate future pricing under our supply agreements with Boeing, Airbus and our other
customers;

our ability to enter into profitable supply arrangements with additional customers;

the ability of all parties to satisfy their performance requirements under existing supply contracts with our two major
customers, Boeing and Airbus, and other customers, and the risk of nonpayment by such customers;

any adverse impact on Boeing’s and Airbus’ production of aircraft resulting from cancellations, deferrals or reduced
orders by their customers or from labor disputes or acts of terrorism;

any adverse impact on the demand for air travel or our operations from the outbreak of diseases or epidemic or
pandemic outbreaks;

our ability to avoid or recover from cyber-based or other security attacks, information technology failures or other
disruptions;

returns on pension plan assets and the impact of future discount rate changes on pension obligations;

our ability to borrow additional funds or refinance debt;

competition from commercial aerospace original equipment manufacturers and other aerostructures suppliers;

the effect of governmental laws, such as U.S. export control laws and U.S. and foreign anti-bribery laws such as the
Foreign Corrupt Practices Act and the United Kingdom Bribery Act, and environmental laws and agency regulations,
both in the U.S. and abroad;

any reduction in our credit ratings;

our dependence on our suppliers, as well as the cost and availability of raw materials and purchased components;
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our ability to recruit and retain highly-skilled employees and our relationships with the unions representing many of
our employees;

spending by the U.S. and other governments on defense;

the possibility that our cash flows and borrowing facilities may not be adequate for our additional capital needs or for
payment of interest on and principal of our indebtedness;

our exposure under our existing senior secured revolving credit facility to higher interest payments should interest
rates increase substantially;

the effectiveness of any interest rate hedging programs;

the effectiveness of our internal control over financial reporting;

the outcome or impact of ongoing or future litigation, claims and regulatory actions; and

our exposure to potential product liability and warranty claims.

These factors are not exhaustive and it is not possible for us to predict all factors that could cause actual results to
differ materially from those reflected in our forward-looking statements. These factors speak only as of the date
hereof, and new factors may emerge or changes to the foregoing factors may occur that could impact our business. As
with any projection or forecast, these statements are inherently susceptible to uncertainty and changes in
circumstances. Except to the extent required by law, we undertake no obligation to, and expressly disclaim any
obligation to, publicly update or revise any forward-looking statements, whether as a result of new information, future
events or otherwise. You should review carefully the sections captioned "Risk Factors" and "Management's
Discussion and Analysis of Financial Condition and Results of Operations" in this Annual Report for a more complete
discussion of these and other factors that may affect our business.
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PART1

Item 1. Business

Our Company

Unless the context otherwise indicates or requires, as used in this Annual Report, references to "we," "us," "our," or
the "Company" refer to Spirit AeroSystems Holdings, Inc., its subsidiaries and predecessors. References to "Spirit"
refer only to our subsidiary, Spirit AeroSystems, Inc., and references to "Spirit Holdings" or "Holdings" refer only to
Spirit AeroSystems Holdings, Inc. References to "Boeing" refer to The Boeing Company and references to "Airbus"
refer to Airbus S.A.S., a division of Airbus Group SE. References to "OEM" refer to commercial aerospace original
equipment manufacturer.

We are one of the largest independent non-OEM aircraft parts designers and manufacturers of commercial
aerostructures in the world, based on annual revenues, as well as the largest independent supplier of aerostructures to
Boeing. In addition, we are one of the largest independent suppliers of aerostructures to Airbus. Boeing and Airbus are
the two largest aircraft OEMs in the world. Aerostructures are structural components such as fuselages, propulsion
systems and wing systems for commercial and military aircraft. For the twelve months ended December 31, 2015, we
generated net revenues of $6,643.9 million, and had net income of $788.7 million.

We derive our revenues primarily through long-term supply agreements with Boeing and Airbus. For the twelve
months ended December 31, 2015, approximately 84% and 11% of our net revenues were generated from sales to
Boeing and Airbus, respectively. We are currently the sole-source supplier for nearly all of the products we sell to
Boeing and Airbus. We are a critical partner to our customers due to the broad range of products we currently supply
to them and our leading design and manufacturing capabilities using both metallic and composite materials. Under our
supply agreements with Boeing and Airbus, we supply products for the life of the aircraft program (other than the
A350 XWB and A380), excluding Airbus commercial derivative models. For the A350 XWB and A380, we have
long-term requirements contracts with Airbus.

We manufacture aerostructures for every Boeing commercial aircraft currently in production, including the majority
of the airframe content for the Boeing B737, the most popular major commercial aircraft in history. As a result of our
unique capabilities both in process design and composite materials, we were awarded a contract that makes us the
largest aerostructures content supplier on the Boeing B787, Boeing's next generation twin aisle aircraft. In addition,
we are one of the largest content suppliers of wing systems for the Airbus A320 family. We are a significant supplier
for the Airbus A380 and the Airbus A350 XWB (Xtra Wide-Body). Sales related to the commercial aircraft market,
some of which may be used in military applications, represented approximately 99% of our net revenues for the
twelve-month period ended December 31, 2015.

Since Spirit's incorporation, the Company has expanded its customer base to include Sikorsky, Rolls-Royce,
Bombardier, Mitsubishi Aircraft Corporation, Bell Helicopter, Southwest Airlines, United Airlines and American
Airlines. The Company has its headquarters in Wichita, Kansas, with manufacturing facilities in Tulsa and McAlester,
Oklahoma; Prestwick, Scotland; Wichita and Chanute, Kansas; Kinston, North Carolina; Saint-Nazaire, France; and
Subang, Malaysia.

Our History

Spirit Holdings was incorporated in the state of Delaware on February 7, 2005, and commenced operations on

June 17, 2005 through the acquisition of Boeing's operations in Wichita, Kansas; Tulsa, Oklahoma and McAlester,
Oklahoma (the "Boeing Acquisition") by an investor group led by Onex Partners LP and Onex Corporation (together
with its affiliates, "Onex"). Boeing's commercial aerostructures manufacturing operations in Wichita, Kansas and
Tulsa and McAlester, Oklahoma, are referred to in this Report as "Boeing Wichita." Spirit Holdings, Spirit's parent
company, has had publicly traded shares on the New York Stock Exchange under the ticker "SPR" since November
2006.

In connection with the Boeing Acquisition, we entered into long-term supply agreements under which we are Boeing's
exclusive supplier for substantially all of the products and services provided by Boeing Wichita to Boeing prior to the
Boeing Acquisition, including products for Boeing's B737, B747, B767 and B777 commercial aircraft programs, as
well as for certain products for Boeing's B787 program. These supply agreements cover the life of these programs,
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including any commercial derivative models.

On April 1, 2006, we became a supplier to Airbus through our acquisition of the aerostructures division of BAE
Systems (Operations) Limited, referred to in this Report as "BAE Systems." The acquired division of BAE Systems is
referred to in this Report as "BAE Aerostructures," and the acquisition of BAE Aerostructures is referred to as the
"BAE Acquisition." BAE Aerostructures was subsequently renamed Spirit AeroSystems (Europe) Limited and is
referred to in this report as "Spirit Europe."

In November 2006, we issued and sold 10,416,667 shares of our class A common stock and certain selling
stockholders sold 52,929,167 shares of our class A common stock at a price to the public of $26.00 per share in our
initial public offering. In May 2007, certain selling stockholders sold 34,340,484 shares of our class A common stock
at a price to the public of $33.50 per share
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in a secondary offering of our class A common stock. In April 2011, certain selling stockholders sold 10,307,375
shares of our class A common stock at a price to the underwriters of $24.49 per share in a secondary offering of our
class A common stock. In March, June and August 2014, certain selling stockholders sold 22,915,300 shares of our
class A common stock at prices to the public ranging from $28.62 to $35.90 per share in secondary offerings of our
class A common stock. Following the August 2014 offering, Onex no longer held any investment in the Company.
Our Relationship with Boeing

Supply Agreement with Boeing for B737, B747, B767 and B777 Platforms

Overview. In connection with the Boeing Acquisition, Spirit entered into long-term supply agreements under which
we became Boeing's exclusive supplier for substantially all of the products and services provided by Boeing Wichita
to Boeing prior to the closing of the Boeing Acquisition. The main supply contract is primarily comprised of two
separate agreements: (1) the Special Business Provisions, or Sustaining SBP, which sets forth the specific terms of the
supply arrangement with regard to Boeing's B737, B747, B767 and B777 aircraft and (2) the General Terms
Agreement, or GTA, which sets forth other general contractual provisions relating to our various supply arrangements
with Boeing, including provisions relating to termination, events of default, assignment, ordering procedures,
inspections and quality controls. The summary below describes provisions contained in both the Sustaining SBP and
the GTA as both agreements govern the main supply arrangement. We refer to the Sustaining SBP, the GTA and any
related purchase order or contract collectively as the "Supply Agreement." The Supply Agreement is a requirements
contract which covers certain products, including fuselages, struts/pylons and nacelles (including thrust reversers),
wings and wing components, as well as tooling, for Boeing B737, B747, B767 and B777 commercial aircraft
programs for the life of these programs, including any commercial derivative models. During the term of the Supply
Agreement and absent default by Spirit, Boeing is obligated to purchase from Spirit all of its requirements for
products covered by the Supply Agreement. Although Boeing is not required to maintain a minimum production rate,
Boeing is subject to a maximum production rate above which it must negotiate with us regarding responsibility for
non-recurring expenditures related to a capacity increase.

Pricing. The initial pricing terms for recurring products under the Supply Agreement expired in May 2013. Under
these terms, prices were adjusted each year based on a quantity-based price adjustment formula described in the
Supply Agreement whereby average per-unit prices are higher at lower volumes and lower at higher volumes. Prices
are subject to adjustment for abnormal inflation (above a specified level in any year) and for certain production,
schedule and other changes. See "Changes" below.

In April 2014, we entered into a Memorandum of Agreement with Boeing that established pricing terms for the B737,
B747, B767 and B777 programs for the period commencing on April 1, 2014 and ending on December 31, 2015 under
the Company's long-term supply contract with Boeing covering products for such programs. The new pricing terms
were not applied to the period prior to April 1, 2014. The new prices do not apply to the 737 MAX, for which
recurring pricing has not yet been agreed. Since the parties have been unable to agree upon pricing on the B737, B747,
B767 and B777 platforms for the periods beyond 2015, an interim payment mechanism has been triggered for
deliveries under the Supply Agreement commencing January 1, 2016. This interim payment mechanism is based upon
existing prices, adjusted using a quantity-based price adjustment formula and specified annual escalation. The interim
payment mechanism is subject to adjustment when follow-on pricing is agreed upon. Prices for commercial derivative
models are to be negotiated in good faith by the parties based on then-prevailing market conditions. If the parties
cannot agree on price, then they must engage in dispute resolution pursuant to agreed-upon procedures.

Tooling. Under the Supply Agreement, Boeing owns all tooling used in production or inspection of products
covered by the Supply Agreement. Spirit is responsible for providing all new tooling required for manufacturing and
delivering products under the Supply Agreement, and Boeing acquires title to such tooling upon completion of the
manufacturing of the tools and payment by Boeing. Because Boeing owns this tooling, Spirit may not sell, lease,
dispose of or encumber any of it. Spirit does, however, have the option to procure certain limited tooling needed to
manufacture and deliver both Boeing and non-Boeing parts.

Although Boeing owns the tooling, Spirit has the limited right to use this tooling without any additional charge to
perform its obligations to Boeing under the Supply Agreement and also to provide aftermarket services in accordance

8
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with the rights granted to Spirit under other related agreements, including royalty-bearing license agreements. Boeing
is entitled to use the tooling only under limited circumstances. Spirit is responsible for maintaining and insuring the
tooling. Spirit's rights to use the tooling are subject to the termination provisions of the Supply Agreement.

Changes. Upon written notification to Spirit, Boeing has the right to make changes within the general scope of work
performed by Spirit under the Supply Agreement. If any such change increases or decreases the cost or time required
to perform, Boeing and Spirit must negotiate an equitable adjustment (based on rates, factors and methodology set
forth in the Supply Agreement) to the price or schedule to reflect the change, except that Spirit will be responsible for
absorbing the cost of certain changes. The Supply Agreement also provides for equitable adjustments to product prices
if there are order accelerations or decelerations, depending on lead times identified in the Supply Agreement. In
addition, the Supply Agreement provides for equitable

4
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adjustments to recurring part prices as well as the price of non-recurring work upon the satisfaction of certain

conditions and upon certain minimum dollar thresholds being met.

Additional Spirit Costs. In the event that Boeing rejects a product manufactured by Spirit, Boeing is entitled to

repair or rework such product, and Spirit is required to pay all reasonable costs and expenses incurred by Boeing

related thereto. In addition, Spirit is required to reimburse Boeing for costs expended in providing Spirit and/or Spirit's

contractors the technical or manufacturing assistance with respect to Spirit nonperformance issues.

Termination for Convenience. Subject to the restrictions prohibiting Boeing from manufacturing certain products

supplied by Spirit or purchasing such products from any other supplier, Boeing may, at any time, terminate all or part

of any order under the Supply Agreement by written notice to Spirit. If Boeing terminates all or part of an order, Spirit

is entitled to compensation for certain costs.

Termination of Airplane Program. If Boeing decides not to initiate or continue production of a Boeing commercial

aircraft model B737, B747, B767 or B777 or commercial derivative because it determines there is insufficient

business basis for proceeding, Boeing may terminate such model or derivative, including any order therefor, by

written notice to Spirit. In the event of such a termination, Boeing will be liable to Spirit for any orders issued prior to

the date of the termination notice and may also be liable for certain termination costs.

Events of Default and Remedies. It is an "event of default" under the Supply Agreement if Spirit:

(1)fails to deliver products as required by the Supply Agreement;

(2)fails to provide certain "assurances of performance" required by the Supply Agreement;

(3)breaches the provisions of the Supply Agreement relating to intellectual property and proprietary information;

( 4)participates in the sale, purchase or manufacture of airplane parts without the required approval of the Federal
Aviation Administration, or FAA, or appropriate foreign regulatory agency;

(5)fails under certain requirements to maintain a system of quality assurance;

©) fails to comply with other obligations under the Supply Agreement (which breach continues for more than 10 days
after notice is received from Boeing);

(7)is unable to pay its debts as they become due, dissolves or declares bankruptcy; or

(8)breaches the assignment provisions of the Supply Agreement (which breach continues for more than 10 days after
notice is received from Boeing).

If an event of default occurs, Boeing has the right to exercise various remedies set forth in the Supply Agreement,

including the right to manufacture or to otherwise obtain substitute products, cancel any or all outstanding orders

under the Supply Agreement, and/or terminate the Supply Agreement. Boeing is limited, however, in its ability to

cancel orders or terminate the Supply Agreement for the defaults described in items (1), (2) and (6) above. In such

cases, Boeing may not cancel orders unless the event of default is material and has an operational or financial impact

on Boeing and may not terminate the Supply Agreement unless there are repeated, material events of default and

certain other criteria are satisfied. Boeing may only terminate the Supply Agreement with respect to the aircraft

program affected by the event of default. If two or more programs are affected by the event of default, Boeing may

terminate the entire Supply Agreement. Boeing may also require Spirit to transfer tooling, raw material,

work-in-process and other inventory and certain intellectual property to Boeing in return for reasonable compensation.

Excusable Delay. If delivery of any product is delayed by circumstances beyond Spirit's reasonable control, and

without Spirit's or its suppliers' or subcontractors' error or negligence (including, without limitation, acts of God, war,

terrorist acts, fires, floods, epidemics, strikes, unusually severe weather, riots and acts of government), or by any

material act or failure to act by Boeing, each being an "excusable delay," then, subject to certain exceptions, Spirit's

delivery obligations will be extended. If delivery of any product is delayed by an excusable delay for more than three

months, Boeing may cancel all or part of any order for the delayed products.

If delivery of any product constituting more than 25% of the shipset value for one or more models of program

airplanes is delayed by an excusable delay for more than five months, Boeing may cancel the Sustaining SBP as it

applies to such models of program airplanes, and neither party will have any liability to the other, other than as

described in the above paragraph under the heading "Events of Default and Remedies."

10
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Assignment. Spirit may not assign its rights under the Supply Agreement other than with Boeing's consent, which
Boeing may not unreasonably withhold unless the assignment is to a disqualified person. A disqualified person is one:
(1) whose principal business is as an OEM of commercial aircraft, space vehicles, satellites or defense systems;

(2) that Boeing reasonably believes will not be able to perform its obligations under the Supply Agreement; (3) that,
after giving effect to the transaction, would be a supplier of more than 40% by value of the major structural
components of any Boeing program then in production; or (4) who is, or is an affiliate of, a commercial airplane
operator or is one of five named corporate groups. Sale of majority voting power or of all or substantially all of Spirit's
assets to a disqualified person is considered an assignment.

B787 Supply Agreement with Boeing

Overview. Spirit and Boeing also entered into a long-term supply agreement for Boeing's B787 program, or the
B787 Supply Agreement, which covers the life of the program and commercial derivatives. The B787 Supply
Agreement is a requirements contract pursuant to which Spirit is Boeing's exclusive supplier for the forward fuselage,
fixed and moveable leading wing edges, engine pylons and related tooling for the B787. While the B787 Supply
Agreement does not provide for a minimum or maximum production rate, the agreement acknowledges that Spirit is
responsible for capitalization to support a rate of ten shipsets per month. If Boeing decides to increase production
above ten shipsets per month, and if a certain percentage of the profit margin of the additional revenue due to the
increase is not projected to recover expenditures required to increase the production rate beyond that level, Spirit will
negotiate with Boeing regarding an equitable price adjustment. In November 2014, Spirit and Boeing entered into a
Memorandum of Agreement (the “November 2014 MOA”) which includes an agreement to increase production rates to
12 aircraft per month on the B787 program. Under the B787 Supply Agreement, Spirit also provides certain support,
development and redesign engineering services to Boeing at an agreed hourly rate.

Pricing. Pricing for the initial configuration of the B787-8 model is generally established through 2021, with prices
decreasing as cumulative volume levels are met over the life of the program. The B787 Supply Agreement provides
that initial prices for the B787-9 and B787-10 are to be determined by a procedure set out in the B787 Supply
Agreement, and to be documented by amendment once that amendment has been agreed to by the parties. As part of
the November MOA, Boeing and Spirit established interim prices for certain B787 shipsets, and the parties agreed to
negotiate future rate increases, recurring prices, and other issues across multiple programs during 2015. Since we were
unable to reach agreement with Boeing on these issues by the end of 2015, once the parties agree upon appropriate
pricing for the B787-9, Boeing will be entitled to a retroactive adjustment on certain B787 payments which were
based on the interim pricing. The amount we received that is subject to a retroactive adjustment was recorded as
deferred revenue, and was never recognized by us as revenue. The parties have engaged in discussions concerning
how to determine the subsequent B787-9 and initial B787-10 prices, and have not yet reached agreement. Prices are
subject to adjustment for abnormal inflation (above a specified level in any year) and for certain production, schedule
and other specific changes, including design changes from the contract configuration baseline for each B787 model. In
addition, the B787 Supply Agreement provides for both parties to participate in an annual price adjustment process for
each B787 model, which involves an evaluation of the cost impact to Spirit as a result of Boeing-directed changes and
could result in price adjustments in either direction.

Advance Payments. Boeing has made advance payments to Spirit under the B787 Supply Agreement, which
advance payments are required to be repaid to Boeing by way of offset against the purchase price for future shipset
deliveries. Advance repayments were scheduled to be spread evenly over the remainder of the first 1,000 B787
shipsets delivered to Boeing, except that advance repayments were suspended from April 1, 2014 through March 31,
2015, and any repayments that otherwise would have become due during such 12-month period will be made by offset
against the purchase price for shipset 1,001 through 1,120.

In the event Boeing does not take delivery of a sufficient number of shipsets to repay the full amount of advances
prior to the termination of the B787 program or the B787 Supply Agreement, any advances not then repaid will be
applied against any outstanding payments then due by Boeing to us, and any remaining balance will be repaid in
annual installments of $42.0 million due on December 15th of each year until the advance payments have been fully
recovered by Boeing. The B787 Amendment also changed the treatment of advances paid by Boeing for certain

12
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non-recurring work into a nonrefundable payment in full for such work.

Accordingly, portions of the advance repayment liability are included as current and long-term liabilities in our
consolidated balance sheet. As of December 31, 2015, the amount of advance payments received by us from Boeing
not yet repaid was $515.7 million.

Termination of Airplane Program. If Boeing decides not to continue production of the B787 airplane program
because it determines, after consultation with Spirit, that there is an insufficient business basis for proceeding, Boeing
may terminate the B787 airplane program, including any orders, by written notice to Spirit. In the event of such a
termination, Boeing will be liable to Spirit for costs incurred in connection with any orders issued prior to the date of
the termination notice and may also be liable for certain termination costs and for compensation for any tools, raw
materials or work-in-process requested by Boeing in connection with the termination.

6
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Events of Default and Remedies. It is an "event of default" under the B787 Supply Agreement if Spirit:

(1)fails to deliver products as required by the B787 Supply Agreement;

(2)breaches the provisions of the B787 Supply Agreement relating to intellectual property and proprietary
information;

(3)participates in the sale, purchase or manufacture of airplane parts without the required approval of the FAA or
appropriate foreign regulatory agencys;

(4)fails under certain requirements to maintain a system of quality assurance;

( 5)fails to comply with other obligations under the B787 Supply Agreement (which breach continues for more than
15 days after notice is received from Boeing);

(6)is unable to pay its debts as they become due, dissolves or declares bankruptcy;

(7)fails to comply with U.S. export control laws; or

(8)breaches the assignment provisions of the B787 Supply Agreement.

If an event of default occurs, Boeing has the right to exercise various remedies set forth in the B787 Supply

Agreement, including the right to manufacture or to otherwise obtain substitute products, cancel any or all outstanding

orders under the B787 Supply Agreement and/or terminate the B787 Supply Agreement. Before terminating any order

or the B787 Supply Agreement, Boeing is required to work with Spirit to attempt to agree on a satisfactory recovery

plan. Boeing may also require Spirit to transfer tooling, raw material, work-in-process and other inventory and certain

intellectual property to Boeing in return for reasonable compensation.

Assignment. Spirit may not assign its rights under the B787 Supply Agreement or any related order other than with

Boeing's consent, which Boeing may not unreasonably withhold unless the assignment is to a disqualified person. A

disqualified person is one: (1) whose principal business is as an OEM of commercial aircraft, space vehicles, satellites

or defense systems; (2) that Boeing reasonably believes will not be able to perform its obligations under the B787

Supply Agreement; (3) that, after giving effect to the transaction, would be a supplier of more than 40% by value of

the major structural components of any Boeing program then in production; or (4) who is, or is an affiliate of, a

commercial airplane operator or is one of five named corporate groups. Sale of majority voting power or of all or

substantially all of Spirit's assets to a disqualified person is considered an assignment.

License of Intellectual Property

Supply Agreement. All technical work product and works of authorship produced by or for Spirit with respect to any

work performed by or for Spirit pursuant to the Supply Agreement are the exclusive property of Boeing. All

inventions conceived by or for Spirit with respect to any work performed by or for Spirit pursuant to the Supply

Agreement and any patents claiming such inventions are the exclusive property of Spirit, except that Boeing will own

any such inventions that Boeing reasonably believes are applicable to the B787 platform, and Boeing may seek patent

protection for such B787 inventions or hold them as trade secrets, provided that, if Boeing does not seek patent

protection, Spirit may do so.

Except as Boeing otherwise agrees, Spirit may only use Boeing proprietary information and materials (such as

tangible and intangible confidential, proprietary and/or trade secret information and tooling) in the performance of its

obligations under the Supply Agreement. Spirit is prohibited from selling products manufactured using Boeing

proprietary information and materials to any person other than Boeing without Boeing's authorization.

Spirit has granted to Boeing a license to Spirit proprietary information and materials and software and related products

for use in connection with the testing, certification, use, sale or support of a product covered by the Supply

Agreement, or the manufacture, testing, certification, use, sale or support of any aircraft including and/or utilizing a

product covered by the Supply Agreement. Spirit has also granted to Boeing a license to use Spirit intellectual

property to the extent such intellectual property interferes with Boeing's use of products or intellectual property

belonging to Boeing under the Supply Agreement.

To protect Boeing against Spirit's default, Spirit has granted to Boeing a license, exercisable on such default to

practice and/or use, and license for others to practice and/or use on Boeing's behalf, Spirit's intellectual property and

tooling related to the development, production, maintenance or repair of products in connection with making, using

and selling products. As a part of the foregoing license, Spirit must, at the written request of and at no additional cost
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Boeing's rights under the license.
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B787 Supply Agreement. The B787 Supply Agreement establishes three classifications for patented invention and
proprietary information: (1) intellectual property developed by Spirit during activity under the B787 Supply
Agreement, or Spirit IP; (2) intellectual property developed jointly by Boeing and Spirit during that activity, or Joint
IP; and (3) all other intellectual property developed during activity under the B787 Supply Agreement, or Boeing IP.
Boeing may use Spirit IP for work on the B787 program and Spirit may license it to third parties for work on such
program. Spirit may also not unreasonably withhold consent to the license of such intellectual property to third parties
for work on other Boeing programs, provided that it may require a reasonable royalty to be paid and, with respect to
commercial airplane programs, that Spirit has been offered an opportunity, to the extent commercially feasible, to
work on such programs.

Each party is free to use Joint IP in connection with work on the B787 and other Boeing programs, but each must
obtain the consent of the other to use it for other purposes. If either party wishes to license Joint IP to a third party for
work on a Boeing program other than the B787, then the other party may require a reasonable royalty, but may not
unreasonably withhold its consent, as long as (if the program in question is another Boeing commercial airplane
program) Spirit has been offered an opportunity, to the extent commercially feasible, to perform work for the
particular program.

Spirit is entitled to use Boeing IP for the B787 program, and may require Boeing to license it to subcontractors for the
same purpose.

Additional License From Boeing. Boeing has licensed certain intellectual property rights to Spirit under a Hardware
Material Services General Terms Agreement, or HMSGTA, and four initial Supplemental License Agreements, or
SLAs, under the HMSGTA. The HMSGTA and the initial SLAs grant Spirit licenses to use Boeing intellectual
property to manufacture listed parts for the aftermarket and to perform maintenance, repair and overhaul, or MRO, of
aircraft and aircraft components for customers other than Boeing. These agreements also permit Spirit to use
knowledge obtained by Spirit personnel prior to the closing of the Boeing Acquisition. Spirit also may obtain
additional SLAs from Boeing and those SLAs will also supersede the restrictions on Spirit's use of Boeing's
proprietary information and materials described above. Spirit pays Boeing royalties for the use of these licenses.
Intellectual Property

We have several patents pertaining to our processes and products. While our patents, in the aggregate, are of material
importance to our business, no individual patent or group of patents is of material importance. We also rely on trade
secrets, confidentiality agreements, unpatented knowledge, creative products development and continuing
technological advancement to maintain our competitive position.

Our Products

We are organized into three principal reporting segments: (1) Fuselage Systems, which includes forward, mid and rear
fuselage sections; (2) Propulsion Systems, which includes nacelles, struts/pylons and engine structural components;
and (3) Wing Systems, which includes wing components, flight control surfaces and other miscellaneous structural
parts. The Fuselage Systems segment manufactures products at our facilities in Wichita, Kansas and Kinston, North
Carolina, with an assembly plant for the A350 XWB in Saint-Nazaire, France. The Propulsion Systems segment
manufactures products at our facilities in Wichita and Chanute, Kansas, and the Wing Systems segment manufactures
products at our facilities in Tulsa and McAlester, Oklahoma; Prestwick, Scotland; Subang, Malaysia and Kinston,
North Carolina. Fuselage Systems, Propulsion Systems and Wing Systems represented approximately 52%, 26%, and
22%, of our net revenues for the twelve months ended December 31, 2015, respectively. All other activities fall within
the All Other segment, representing less than 1% of our net revenues for the twelve months ended December 31,
2015, principally made up of sundry sales of miscellaneous services, tooling contracts, and sales of natural gas
through a tenancy-in-common with other companies that have operations in Wichita, Kansas.
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As the programs we are involved in move through their life cycles, we classify them based on where they fall in the
life cycle. The following table summarizes the program phases and programs in each category:

Program Phases Life Cycle Aircraft Platform
New Generally early in development phase Slqusky CH53-K, Mitsubishi
Regional

Significant design evolution Jet, Bombardier CSeries, B737 Max,
Typ}gally has not achieved B777X. Bell V280
certifications

Maturing Generally in early production phase B787, Rolls-Royce BR725, KC-46,
Typlcally certification is achieved in A350 XWB
this phase
Less design evolution than in new
program phase
Typically few contract blocks
completed

Mature Generally at full-rate production B737NG, B747, B767, B777, A320
Certification has been achieved Family, A330, A380, Boeing P-8
Stable design
Typically several contract blocks
completed

Commercial Aircraft Structures
We design, engineer and manufacture large commercial aircraft structures such as fuselages, nacelles (including thrust
reversers), struts/pylons, wing structures and flight control surfaces. We are the largest independent supplier of
aerostructures to Boeing and one of the largest independent suppliers of aerostructures to Airbus. Sales related to the
commercial aircraft structures market, some of which may be used in military applications, represented approximately
99% of our net revenues for the year ended December 31, 2015.
Our structural components, in particular the forward fuselage and nacelles, are among the most complex and highly
engineered structural components and represent a significant percentage of the costs of each aircraft. We are currently
the sole-source supplier for nearly all of the products we sell to Boeing and Airbus. We typically sell a package of
aerostructure components, referred to as a shipset, to our customers.
The following table summarizes the major commercial programs that we currently have under long-term contract by
product and aircraft platform.
Product Description Aircraft Platform
Fuselage Systems
Forward section of fuselage which
Forward Fuselage houses flight deck, passenger cabin B737, B747, B767, B777, B787
and cargo area
Mid-section and other sections of the
Other Fuselage Sections fuselage and certain other structural B737, B747,B777, A350 XWB
components, including floor beams
Propulsion Systems
Aerodynamic structure surrounding B737, B747, B767, B777, Rolls-Royce
engines BR725 Engine
B737,B747,B767, B777, B787,
Mitsubishi Regional Jet, Bombardier
CSeries

Nacelles (including Thrust Reversers)

Structure that connects engine to the

Struts/Pylons .
wing
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Flaps and slats B737, B777

Wing framework which consists

mainly of spars, ribs, fixed leading B737, B747,B767, B777, B787, A320
edge, stringers, trailing edges and flap family, A330, A350 XWB, A380
track beams
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Military Equipment

In addition to providing aerostructures for commercial aircraft, we also design, engineer and manufacture structural
components for military aircraft. We have been awarded a significant amount of work for Boeing's P-8, C40 and
KC-46 Tanker. The Boeing P-8, C40 and KC-46 Tanker are commercial aircraft modified for military use. Other
military programs for which we provide products include the development of the Sikorsky CH-53K and Bell
Helicopter V280 tilt-rotor, and various other programs.

The following table summarizes the major military programs that we currently have under contract by product and
military platform. Rotorcraft is part of the Fuselage Systems segment and low observables, radome and other military
are part of the Wing Systems segment.

Product Description Military Platform
Low Observables Radar absorbent and translucent materials Various
Rotorcraft Forward cockpit and cabin Sikorsky CH-53K Development
Program
Bell Helicopter V280 Development
Fuselage
Program

Fabrication, bonding, assembly, testing, tooling,
processing, engineering analysis, and training
Global Customer Support & Services

We continue to broaden our base for aftermarket support of the products we design and build. We have global reach
with sales offices in Singapore, Ireland, China, the U.K. and the U.S. Our Spirit catalog has thousands of both new
and serviceable parts that we offer directly to the marketplace by virtue of having obtained parts manufacturing
approvals from the FAA. Our repair stations in Wichita, Kansas and Prestwick, Scotland have FAA and European
Aviation Safety Agency (EASA) certifications. In addition, we have a joint venture MRO repair station in Jinjiang,
China, Taikoo Spirit AeroSystems Composite Company, Ltd., which holds Civil Aviation Administration of China
certification and FAA and EASA approval.

The following table summarizes our aftermarket products and services:

Other Military Various

Product Description Aircraft Platform
B737 Classic, B737NG, B747, B757,
Spares Provides replacement parts and components support for:  B767, B777, Rolls-Royce BR725,
A320, A330, A340, A380
Mam.tenance, Cert%fled repair stations .that‘ provide complete qn—sne B737. B747. B767. B777. B787 and
Repair and repair and overhaul; maintains global partnerships to
. Rolls-Royce BR725
Overhaul support MRO services

Maintain a pool of rotable assets for sale, exchange
and/or lease

Engineering Engineering, tooling and measurement services. On-call
Services field service representatives.

Our Competitive Strengths

We believe our key competitive strengths include:

Leading Position in the Growing Commercial Aerostructures Market. We are one of the largest independent
non-OEM commercial aerostructures manufacturers with an estimated 21% market share of the global market. Based
on their published aircraft backlog figures, Boeing and Airbus had a combined backlog of 12,582 commercial aircraft
as of December 31, 2015, and 12,175 commercial aircraft as of December 31, 2014. We are under contract to provide
aerostructure products for approximately 97% of the aircraft that comprise this commercial aircraft backlog. We are
currently the sole-source supplier for nearly all of the products we sell to Boeing and Airbus. The significant Boeing
and Airbus aircraft order backlog for scheduled deliveries, and our strong relationships with Boeing and Airbus,
should enable us to continue to grow our profit from our core commercial aerostructures business.

Rotable Assets B737, B747,B767, B777

Multiple platforms
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Participation on High-Volume and Major Growth Platforms. We derive a high proportion of our Boeing revenues
from the high-volume B737 program and a high proportion of our Airbus revenues from the high-volume A320
program. Boeing's backlog consists of approximately 4,400 B737s (more than eight years of backlog at current build
rates), including the 737 MAX orders,
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and Airbus' backlog consists of approximately 5,500 aircraft in the A320 family (more than ten years of backlog at
current build rates), including A320 NEO orders. The B737 and A320 families are Boeing's and Airbus' best-selling
commercial airplanes, respectively. We have also been awarded a significant amount of work on major twin-aisle
programs, the B777, B787 and A350 XWB.

Stable Base Business. We have entered into long-term supply agreements with Boeing and Airbus, our two largest
customers, making us the exclusive supplier for most of the products covered by these contracts. Our supply
agreements with Boeing provide that we will continue to supply essentially all of the products we currently supply to
Boeing for the life of the current aircraft programs, including commercial derivative models. The principal supply
agreements we have entered into with Boeing make us Boeing's exclusive source for substantially all of the products
covered by the agreements.

Under our supply agreements with Airbus, we supply most of our products for the life of the aircraft program,
including commercial derivative models. For the A380 and A350 XWB, we have long-term requirements contracts
with Airbus that cover a fixed number of units.

Strong Incumbent and Competitive Position. We have a strong incumbent position on the products we currently
supply to Boeing and Airbus, forged by long-standing relationships and long-term supply agreements. Several
members of our management team have a long history of working in the aerospace industry. We believe our
management team possesses inherent knowledge of and relationships with Boeing and Airbus that may not be
matched to a corresponding degree between other suppliers and these two OEMs.

We believe that OEMs incur significant costs to change aerostructures suppliers once contracts are awarded. Such
changes after contract award require additional testing and certification, which may create production delays and
significant costs for both the OEM and the new supplier. We also believe it would be cost prohibitive for other
suppliers to duplicate our facilities and the thousands of major pieces of equipment that we own or operate. The
combined insurable replacement value of all the buildings and equipment we own or operate is $6.9 billion, including
$2.6 billion for buildings, $2.5 billion for equipment that we own and $1.8 billion for other equipment used in the
operation of our business. The insurable values represent the estimated replacement cost of buildings and equipment
used in our operations and covered by property insurance, and exceed the fair value of assets acquired as determined
for financial reporting purposes. As a result, we believe that as long as we continue to meet our customers'
requirements, the probability that they change suppliers on our current statement of work is quite low. Our incumbent
position also provides us with a competitive advantage with respect to new business from our customers.
Industry-Leading Technology, Design Capabilities and Manufacturing Expertise.  Spirit AeroSystems,
independently, and previously as Boeing Wichita, has over 85 years of experience designing and manufacturing
large-scale, complex aerostructures. We possess industry-leading engineering capabilities that include significant
expertise in structural design, technology development, test, and regulatory certification (FAA and international civil
aviation authorities). We specialize in the use of metallic and composite materials, conducting stress analyses to
ensure structural integrity, systems engineering to ensure customer and regulatory requirements are clearly identified
and managed, and acoustics technology.

Drawing on talent across the globe, Spirit AeroSystems is an industry leader in aerospace engineering. We possess
knowledge and manufacturing know-how that customers depend on and that would be difficult for other suppliers to
replicate. In addition to our engineering expertise, we have strong manufacturing and technological capabilities. Our
manufacturing processes are highly automated, delivering efficiency and quality, and we have expertise in
manufacturing aerostructures using both metallic and composite materials. We have strong technical expertise in
bonding and metals fabrication, assembly, tooling and composite manufacturing, including the handling of all
composite material grades and fabricating large-scale complex contour composites. We provide aftermarket support
for the products we design and build.

We believe our technological, engineering and manufacturing capabilities separate us from many of our competitors
and give us a significant competitive advantage to grow our business and increase our market share. The fact that we
are one of the major external suppliers of forward fuselages for large commercial aircraft demonstrates our industry
leadership. The forward fuselage is one of the most complex and technologically advanced aerostructures on a
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commercial aircraft because it must satisfy the aircraft's contour requirements; balance strength, aerodynamics and
weight; and house the cockpit and avionics.

Competitive and Predictable Labor Cost Structure. Our labor contracts provide for established wage levels that are
aligned with the local market and a limited number of job categories, resulting in greater flexibility in work
assignment programs and increased productivity. We have successfully negotiated long-term labor agreements with
each of the five unions representing factory and office workers in our U.S. locations. As a result, we expect our labor
costs to be stable and predictable through 2020.

Experienced Management Team. We have an experienced and proven management team with significant aerospace
and defense industry experience. We continue to add new talent to our management team and realign our existing
talent pool. Our management team has successfully expanded our business and established the stand-alone operations
of our business, and is
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actively working to reduce costs. Many of our executives and senior managers have lengthy experience working with
our primary customers, including Boeing and Airbus, which provides us with detailed insight into how we can better
serve our customers.

Operating Segments

We operate in three principal segments: Fuselage Systems, Propulsion Systems and Wing Systems. Substantially all
revenues in the three principal segments are from Boeing, with the exception of Wing Systems, which also includes
significant revenues from Airbus. We serve customers in addition to Boeing and Airbus across our three principal
segments; however, these customers currently do not represent a significant portion of our revenues, and are not
expected to in the near future. All other activities fall within the All Other segment, principally made up of sundry
sales of miscellaneous services, tooling contracts, and sales of natural gas through a tenancy-in-common with other
companies that have operations in Wichita, Kansas.

The Fuselage Systems segment includes development, production and marketing of forward, mid and rear fuselage
sections and systems, primarily to aircraft OEMs, as well as related spares and MRO. The Fuselage Systems segment
manufactures products at our facilities in Wichita, Kansas; Kinston, North Carolina; and Saint-Nazaire, France.

The Propulsion Systems segment includes development, production and marketing of struts/pylons, nacelles
(including thrust reversers) and related engine structural components primarily to aircraft or engine OEMs, as well as
related spares and MRO services. The Propulsion Systems segment manufactures products at our facilities in Wichita
and Chanute, Kansas.

The Wing Systems segment includes development, production and marketing of wings and wing components
(including flight control surfaces) and other miscellaneous structural parts primarily to aircraft OEMs, as well as
related spares and MRO services. These activities take place at the Company's facilities in Tulsa and McAlester,
Oklahoma; Kinston, North Carolina; Prestwick, Scotland; and Subang, Malaysia.

Business Development

While Spirit’s core products include fuselages, pylons, nacelles and wing components, we also have expertise in design
and advanced manufacturing, large scale skin fabrication and monolithic structures technology using both composites
and traditional metals. We invest in new technology to bring the most advanced techniques, manufacturing and
automation to our customers.

While we have an established business base through long-term contracts with Boeing and Airbus, we must maintain
and expand our capacity to pursue new business. This new business focus will drive our ability to apply research and
development, expand into new addressable markets and customers, and increase our name recognition while also
maintaining a focus on our current customer base. We plan to expand our ability to research and analyze market and
industry trends, competitor positioning and customers' strategies and growth objectives.

Customers

Our primary customers are aircraft OEMs. Boeing and Airbus are our two largest customers. We are the largest
independent aerostructures supplier to Boeing and one of the largest independent suppliers to Airbus. We entered into
long-term supply agreements with our customers to provide aerostructure products to aircraft programs.

We have established long-standing relationships with our customers due to our diverse product offerings, leading
design and manufacturing capabilities using both metallic and composite materials, and competitive pricing.

Boeing. For the twelve months ended December 31, 2015, approximately 84% of our revenues were from sales to
Boeing. 2015 marked Spirit’s 10th year anniversary of the company’s Acquisition from Boeing and establishment as a
stand-alone business after a proud 75+ year history as a Boeing division. As part of the Boeing Acquisition, we
entered into a long-term supply agreement under which we are Boeing's exclusive supplier for substantially all of the
products and services provided by Boeing Wichita prior to the Boeing Acquisition for the life of the programs. In
addition, Boeing selected us to be the design leader for the Boeing B787 forward fuselage based in part on our
expertise with composite technologies.

We believe our relationship with Boeing will allow us to continue to be an integral partner with Boeing in the
designing, engineering and manufacturing of complex aerostructures.
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Airbus. For the twelve months ended December 31, 2015, approximately 11% of our revenues were from sales to
Airbus. As a result of the BAE Acquisition, we became one of the largest independent aerostructures suppliers to
Airbus, and we have expanded our relationship through new business wins since the BAE Acquisition. Under our
supply agreement with Airbus for the A320, A330 and A340 families, we supply products for the life of the aircraft
program. For the A350 XWB and A380 programs, we have long-term requirements contracts with Airbus. We believe
we can leverage our relationship with Airbus and our history of delivering high-quality products to further increase
our sales to Airbus and continue to partner with Airbus on new programs going forward.
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We are a significant supplier of the composite fuselage structure for the Airbus A350 XWB. To accommodate this and
other work, we expanded our operations in 2011 with the opening of a manufacturing facility in Kinston, North
Carolina and an assembly plant in Saint-Nazaire, France, which assembles the center fuselage sections it receives from
the Kinston, North Carolina facility before transporting the completed assembled unit to Airbus. In addition, we have
a contract with Airbus to design and manufacture a major wing structure for the A350 XWB program. Spirit Europe
designs and assembles the wing fixed leading edge structure primarily at its facility in Prestwick, Scotland. The
composite front spar is built at the facility in Kinston, North Carolina with sub-assemblies being manufactured at the
Spirit AeroSystems Malaysia facility in Subang, Malaysia.
Although most of our revenues are obtained from sales inside the U.S., we generated $934.9 million, $830.9 million
and $806.1 million in sales to international customers for the twelve months ended December 31, 2015, 2014 and
2013, respectively, primarily to Airbus.
The following chart illustrates the split between domestic and foreign revenues (dollars in millions):

Year Ended December 31, Year Ended December 31, Year Ended December 31,

2015 2014 2013
Percent of Percent of Percent of
Revenue Source() Net Total Net Total Net Total
Revenues Net Revenues Net Revenues Net
Revenues Revenues Revenues
United States $5,709.0 86 % $5,968.3 88 % $5,154.9 87 %
International
United Kingdom 570.1 9 % 587.5 8 % 559.7 9 %
Other 364.8 5 % 243.4 4 % 246.4 4 %
Total International 934.9 14 % 830.9 12 % 806.1 13 %
Total Revenues $6,643.9 100 % $6,799.2 100 % $5,961.0 100 %

(1)Revenues are attributable to countries based on the destination where goods are delivered.

The international revenue is included primarily in the Wing Systems segment. All other segment revenues are
primarily from U.S. sales. Approximately 5% of our long-lived assets based on book value are located in the United
Kingdom as part of Spirit Europe with approximately another 5% of our long-lived assets located in countries outside
the United States and the United Kingdom.

Expected Backlog

As of December 31, 2015, our expected backlog associated with large commercial aircraft, business and regional jet,
and military equipment deliveries through 2021, calculated based on contractual and historical product prices and
expected delivery volumes, was approximately $46.9 billion. This is an increase of $300.0 million from our
corresponding estimate as of the end of 2014 reflecting the fact that Airbus and Boeing new orders exceeded
deliveries in 2015. Backlog is calculated based on the number of units Spirit is under contract to produce on our fixed
quantity contracts, and Boeing and Airbus announced backlog on our supply agreements. The number of units may be
subject to cancellation or delay by the customer prior to shipment, depending on contract terms. The level of unfilled
orders at any given date during the year may be materially affected by the timing of our receipt of firm orders and
additional airplane orders, and the speed with which those orders are filled. Accordingly, our expected backlog as of
December 31, 2015 may not necessarily represent the actual amount of deliveries or sales for any future period.
Manufacturing and Engineering

Manufacturing

Our expertise is in designing, engineering and manufacturing large-scale, complex aerostructures. We maintain
state-of-the-art manufacturing facilities in Wichita, Kansas; Chanute, Kansas; Tulsa, Oklahoma; McAlester,
Oklahoma; Kinston, North Carolina; Prestwick, Scotland; Saint-Nazaire, France; and Subang, Malaysia.

Our core manufacturing competencies include:

composites design and manufacturing processes;
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{eading mechanized and automated assembly and fastening techniques;
{arge-scale skin fabrication using both metallic and composite materials;
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chemical etching and metal bonding expertise;

monolithic structures technology; and

precision metal forming producing complex contoured shapes in sheet metal and extruded aluminum.

Our manufacturing expertise is supported by our state-of-the-art equipment. We have thousands of major pieces of
equipment installed in our customized manufacturing facilities. For example, for the manufacture of the B787
composite forward fuselage, we installed one of the largest autoclaves in the world. An autoclave is an enclosure
device that generates controlled internal heat and pressure conditions used to cure and bond certain resins which is
used in the manufacture of composite structures. We installed a comparable autoclave as well as other specialized
machines in Kinston, North Carolina to support our work on the A350 XWB. We intend to continue to make the
appropriate investments in our facilities to support and maintain our industry-leading manufacturing expertise.
Engineering

Spirit AeroSystems is an industry leader in aerospace engineering with access to talent across the globe. The purpose
of the engineering organization is to provide continuous support for new and ongoing designs, technology innovation
and development for customer advancements, and production-related process improvements. We possess a broad base
of engineering skills for design, analysis, test, certification, tooling and support of major fuselage, wing and
propulsion assemblies using both metallic and composite materials. In addition, our regulatory certification expertise
helps ensure associated designs and design changes are compliant with applicable regulations.

Our industry-leading engineering capabilities are key strategic factors differentiating us from our competitors.
Research and Development

We believe that world-class research and development helps to maintain our position as an advanced partner to our
OEM customers' new product development teams. As a result, we spend capital and financial resources on our
research and development, including $27.8 million for the year ended December 31, 2015, $29.3 million for the year
ended December 31, 2014, and $34.7 million for the year ended December 31, 2013. Through our research, we strive
to develop unique intellectual property and technologies that will improve our OEM customers' products and, at the
same time, position us to win work on new products. Our development effort primarily focuses on preparing for the
initial production of new products and improving manufacturing processes on our current work. It also serves as an
ongoing process that helps develop ways to reduce production costs and streamline manufacturing processes.

Our research and development is geared toward the architectural design of our principal products: fuselage systems,
propulsion systems and wing systems. We are currently focused on research in areas such as advanced metallic
joining, low-cost composites, acoustic attenuation, efficient structures, systems integration, advanced design and
analysis methods, and new material systems. Other items that are expensed relate to research and development that is
not funded by the customer. We collaborate with universities, research facilities and technology partners in our
research and development.

Suppliers and Materials

The principal raw materials used in our manufacturing operations are aluminum, titanium, steel and carbon fiber. We
also purchase metallic parts, non-metallic parts, and machined components. In addition, we procure subassemblies
from various manufacturers which are used in the final aerostructure assembly. From time to time we also review our
make versus buy strategy to determine whether it would be beneficial to us to outsource work which we currently
produce in-house or vice versa.

We have longstanding relationships with thousands of manufacturing suppliers. Our strategy is to enter into long-term
contracts with suppliers to secure competitive pricing. Our exposure to rising costs of raw material is limited to some
extent through leveraging relationships with our OEM's high-volume contracts.

We continue to seek and develop sourcing opportunities from North America to Europe and Asia to achieve a
competitive global cost structure. Over 25 countries are represented in our international network of suppliers.
Competition

Although we are one of the largest independent non-OEM aerostructures suppliers, based on annual revenues, with an
estimated 21% share of the global non-OEM aerostructures market, this market remains highly competitive and
fragmented. Our primary competition currently comes from either work performed by internal divisions of OEMs or
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Our principal competitors among OEMs include Boeing, Airbus (including its wholly-owned subsidiaries Stelia
Aerospace and Premium Aerotec GmbH), Embraer Brazilian Aviation Co., Alenia Aermacchi, and United
Technologies Corporation. Our principal competitors among non-OEM aerostructures suppliers are Aernnova,
Aircelle S.A., Fuji Heavy Industries, Ltd., GKN Aerospace, Kawasaki Heavy Industries, Inc., Mitsubishi Heavy
Industries, Nordam, Sonaca, Triumph Group, Inc., Latecoere S.A., and Nexcelle.

Environmental Matters

Our operations and facilities are subject to various environmental, health and safety laws and regulations, including
federal, state, local and foreign government requirements, governing, among other matters, the emission, discharge,
handling and disposal of regulated materials, the investigation and remediation of contaminated sites, and permits
required in connection with our operations. Our operations are designed, maintained and operated to promote
protection of human health and the environment. Although we believe that our operations and facilities are in material
compliance with applicable environmental and worker protection laws and regulations, management cannot provide
assurance that future changes in such laws or their enforcement, or the nature of our operations will not require us to
make significant additional expenditures to ensure continued compliance. Further, we could incur substantial costs,
including costs to reduce air emissions, clean-up costs, fines and sanctions, and third-party property damage or
personal injury claims as a result of violations of or liabilities under environmental laws, relevant common law or the
environmental permits required for our operations.

New regulations or more stringent enforcement of existing requirements could also result in additional compliance
costs. For example, various governments have enacted or are considering enactment of laws to reduce emissions of
carbon dioxide and other so-called greenhouse gases ("GHG"). In particular, the U.S. Environmental Protection
Agency (the "EPA") has promulgated new regulations that require certain of our facilities to report annual GHG
emissions and may require new operating permits to be issued for those facilities. In the absence of a national price for
carbon-based air pollutant emissions, new legislation from Congress, or information relative to additional regulation
from the EPA, we are not in a position at this time to estimate the costs which may result from these or similar actions.
United States

Under some environmental laws in the United States, a current or previous owner or operator of a contaminated site
may be held liable for the entire cost of investigation, removal or remediation of regulated materials at such property,
whether or not the owner or operator knew of, or was responsible for, the presence of such regulated materials.
Persons who arrange for disposal or treatment of hazardous materials also may be liable for the costs of investigation,
removal or remediation of those substances at a disposal or treatment site, regardless of whether the affected site is
owned or operated by them. Because we own and/or operate a number of facilities that have a history of industrial or
commercial use and because we arrange for the disposal of regulated materials at many disposal sites, we may and do
incur costs for investigation, removal and remediation.

The Asset Purchase Agreement for the Boeing Acquisition, referred to herein as the "Asset Purchase Agreement",
provides, with limited exceptions, that Boeing is responsible for environmental liabilities relating to conditions
existing at the Wichita, Kansas and Tulsa and McAlester, Oklahoma facilities as of the Boeing Acquisition date. For
example, Boeing is subject to an administrative consent order issued by the Kansas Department of Health and
Environment, or KDHE, to contain and clean up contaminated groundwater, which underlies a majority of the Wichita
site. Pursuant to the KDHE order, Boeing has a long-term remediation plan in place, and containment and remediation
efforts are underway. We are responsible for any environmental conditions that we cause at these facilities following
the Boeing Acquisition.

United Kingdom

In the United Kingdom, remediation of contaminated land may be compelled by the government in certain situations.
If a property is to be redeveloped, the local authority, in its planning role, may require remediation as a condition to
issuing a permit. In addition, in situations in which the contamination is causing harm to human health or polluting the
environment, the local authority may use its environmental legislative powers to force remediation so that the
impacted areas are "suitable for use." If contamination is polluting the property of a third party or causing loss, injury
or damage, the third party may file an action against the owner or operator of the source in common law based on
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negligence or nuisance to recover the value of the loss, injury or damage sustained.

Other International Sites

Our interests in other international sites are subject to foreign government environmental laws and regulations. It is
our policy and practice to comply with all requirements, both domestic and international. We believe that our
procedures are properly designed to prevent unreasonable risk of environmental damage and resulting financial
liability in connection with our business.
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Employees

At December 31, 2015, we had approximately 15,200 employees; 13,700 located in our six U.S. facilities, 900 located

in our two U.K. facilities, 500 located in our Malaysia facilities and 100 in our French facilities.

Our principal U.S. collective bargaining agreements were with the following unions as of December 31, 2015:
Percent of our

Union U.S. Employees Status of the Agreements with Major Union
Represented

The International Association of Machinists 56% We have two major agreements; one expiring in June
and Aerospace Workers (IAM) 2020 and one in December 2024.
The Society of Professional Engineering 19% We have two major agreements; one expiring in
Employees in Aerospace (SPEEA) December 2018 and one in January 2021.
The International Union, Automobile, ) C.

. We have one major agreement expiring in November
Aerospace and Agricultural Implement 11% 2020
Workers of America (UAW) ’
The International Brotherhood of Electrical 1% We have one major agreement expiring in September
Workers (IBEW) 2020.

Approximately 71% of our U.K. employees are represented by one union, Unite (Amicus Section). In 2013, the
Company negotiated two separate ten-year pay agreements, with the Manual Staff bargaining and the Monthly Staff
bargaining groups of the Unite union. These agreements fundamentally cover basic pay and variable at risk pay, while
other employee terms and conditions generally remain the same from year to year until both parties agree to change
them. The current pay agreements expire December 31, 2022.

None of our Malaysia or France employees are currently represented by a union.

We consider our relationships with our employees to be satisfactory.

Government Contracts

Companies engaged in supplying defense-related equipment and services to U.S. Government agencies, either directly
or by subcontract, are subject to business risks specific to the defense industry. These risks include the ability of the
U.S. Government to unilaterally: (1) suspend or debar us from receiving new prime contracts or subcontracts;

(2) terminate existing contracts; (3) reduce the value of existing contracts; (4) audit our contract-related costs and fees,
including allocated indirect costs; and (5) control and potentially prohibit the export of our products.

Most U.S. Government contracts for which we subcontract can be terminated by the U.S. Government either for its
convenience or if the prime contractor defaults by failing to perform under the contract. In addition, the prime
contractor typically has the right to terminate our subcontract for its convenience or if we default by failing to perform
under the subcontract. Termination for convenience provisions generally provide only for our recovery of costs
incurred or committed, settlement expenses and profit on the work completed prior to termination. Termination for
default provisions generally provide for the subcontractor to be liable for excess costs incurred by the prime contractor
in procuring undelivered items from another source.

In order to be eligible to perform on U.S. Government classified contracts, Spirit holds a facility security clearance
("FCL") at the "Secret" level. As a cleared entity, Spirit must comply with the requirements of the National Industrial
Security Program Operating Manual ("NISPOM") and any other applicable U.S. Government industrial security
regulations. Failure to follow the requirements of the NISPOM or any other applicable U.S. Government industrial
security regulations could, among other things, result in termination of Spirit's FCL, which in turn would preclude us
from being awarded classified contracts or, under certain circumstances, performing on our existing classified
contracts.

A portion of our defense business is classified by the U.S. Government and cannot be specifically described. The
operating results of these classified contracts are included in our consolidated financial statements. The business risks
associated with classified contracts historically have not differed materially from those of our other U.S. Government
contracts. Our internal controls addressing the financial reporting of classified contracts are consistent with our
internal controls for our non-classified contracts.
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The commercial aircraft component industry is highly regulated by the Federal Aviation Administration, or FAA, in
the United States, the Joint Aviation Authority, or JAA, in Europe and other agencies throughout the world. The
military aircraft component
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industry is governed by military quality specifications. We, and the components we manufacture, are required to be
certified by one or more of these entities or agencies, and, in some cases, by individual OEMs, to engineer and service
parts and components used in specific aircraft models.

We must also satisfy the requirements of our customers, including OEMs and airlines that are subject to FAA
regulations, and provide these customers with products and services that comply with the government regulations
applicable to commercial flight operations. In addition, the FAA requires that various maintenance routines be
performed on aircraft components. We believe that we currently satisfy or exceed these maintenance standards in our
repair and overhaul services. We also maintain several FAA-approved repair stations.

The technical data and components used in the design and production of our products, as well as many of the products
and technical data we export, either as individual items or as components incorporated into aircraft, are subject to
compliance with U.S. export control laws. Collaborative agreements that we may have with foreign persons, including
manufacturers or suppliers, are also subject to U.S. export control laws.

Our operations are also subject to a variety of worker and community safety laws. The Occupational Safety and
Health Act, or OSHA, mandates general requirements for safe workplaces for all employees. In addition, OSHA
provides special procedures and measures for the handling of certain hazardous and toxic substances. Our
management believes that our operations are in material compliance with OSHA's health and safety requirements.
Available Information

Our Internet address is www.spiritaero.com. The content on our website is available for information purposes only. It
should not be relied upon for investment purposes, nor is it incorporated by reference into this Annual Report.

We make available through our Internet website, under the heading "Investor Relations", our Annual Report on

Form 10-K, Quarterly Reports on Form 10-Q, Current Reports on Form 8-K, Proxy Statements and amendments to
those reports after we electronically file such materials with the Securities and Exchange Commission ("SEC").
Copies of our key corporate governance documents, including our Corporate Governance Guidelines, Code of Ethics
and Business Conduct, Transactions with Related Persons Policy, Finance Code of Professional Conduct and charters
for our Audit Committee, Risk Committee, Compensation Committee and Corporate Governance and Nominating
Committee are also available on our website.

Our filed Annual and Quarterly Reports, Proxy Statement and other reports previously filed with the SEC are also
available to the public through the SEC's website at http://www.sec.gov. Materials we file with the SEC may also be
read and copied at the SEC's Public Reference Room at 100 F Street, NE, Washington D.C. 20549. Information on the
operation of the Public Reference Room may be obtained by calling the SEC at 1-800-SEC-0330.

Item 1A. Risk Factors

An investment in our securities involves risk and uncertainties. The risks and uncertainties set forth below are those
that we currently believe may materially and adversely affect us, our future business or results of operations, or
investments in our securities. Additional risks and uncertainties that we are unaware of or that we currently deem
immaterial may also materially and adversely affect us, our future business or results of operations or investments in
our securities.

Risk Factors Related to Our Business and Industry

Our commercial business is cyclical and sensitive to commercial airlines' profitability. The business of commercial
airlines is, in turn, affected by global economic conditions and geo-political considerations.

We compete in the aerostructures segment of the aerospace industry. Our customers' business, and therefore our own,
is directly affected by the financial condition of commercial airlines and other economic factors, including global
economic conditions and geo-political considerations that affect the demand for air transportation. Specifically, our
commercial business is dependent on the demand from passenger airlines and cargo carriers for the production of new
aircraft. Accordingly, demand for our commercial products is tied to the worldwide airline industry's ability to finance
the purchase of new aircraft and the industry's forecasted demand for seats, flights, routes and cargo capacity.
Availability of financing to non-U.S. customers depends in part on the Export-Import Bank of the United States (the
"Ex-Im Bank"). Following the expiration of the Ex-Im Bank's Charter on June 30, 2015, the Ex-Im Bank's charter was
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reauthorized in December 2015. The Ex-Im Bank is now authorized through September 30, 2019. However, until the
U.S. Senate confirms members sufficient to reconstitute a quorum of the Ex-Im Bank's board of directors, it will not
be able to approve any transaction totaling more than $10.0 million. Additionally, the size and age of the worldwide
commercial aircraft fleet affects the demand for new aircraft and, consequently, for our products. Such factors, in
conjunction with
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evolving economic conditions, cause the market in which we operate to be cyclical to varying degrees, thereby
affecting our business and operating results.

The commercial airline industry is impacted by the strength of the global economy and the geopolitical events around
the world. Possible exogenous shocks such as expanding conflicts or political unrest in the Middle East or Asia,
renewed terrorist attacks against the industry, or pandemic health crises have the potential to cause precipitous
declines in air traffic. Any protracted economic slump, adverse credit market conditions, future terrorist attacks, war
or health concerns could cause airlines to cancel or delay the purchase of additional new aircraft which could result in
a deterioration of commercial airplane backlogs. If demand for new aircraft decreases, there would likely be a
decrease in demand for our commercial aircraft products, and our business, financial condition and results of
operations could be materially adversely affected.

Our business could be materially adversely affected if one of our components causes an aircraft accident.

Our operations expose us to potential liabilities for personal injury or death as a result of the failure of an aircraft
component that has been designed, manufactured or serviced by us or our suppliers. While we believe that our liability
insurance coverage is sufficient to protect us in the event of future product liability claims, it may not be adequate.
Also, we may not be able to maintain insurance coverage in the future at an acceptable cost. Any such liability not
covered by insurance or for which third-party indemnification is not available could require us to dedicate a
substantial portion of our cash flows to make payments on such liability, which could have a material adverse effect
on our business, financial condition and results of operations.

An accident caused by one of our components could also damage our reputation for quality products. We believe our
customers consider safety and reliability as key criteria in selecting a provider of aerostructures. If an accident were to
be caused by one of our components, or if we were to otherwise fail to maintain a satisfactory record of safety and
reliability, our ability to retain and attract customers could be materially adversely affected.

Our business could be materially adversely affected by product warranty obligations.

Our operations expose us to potential liability for warranty claims made by customers or third parties with respect to
aircraft components that have been designed, manufactured, or serviced by us or our suppliers. Material product
warranty obligations could have a material adverse effect on our business, financial condition and results of
operations.

Because we depend on Boeing and, to a lesser extent, Airbus, as our largest customers, our sales, cash flows from
operations and results of operations will be negatively affected if either Boeing or Airbus reduces the number of
products it purchases from us or if either experiences business difficulties or breaches its obligations to us.

Currently, Boeing is our largest customer and Airbus is our second-largest customer. For the twelve months ended
December 31, 2015, approximately 84% and 11% of our net revenues were generated from sales to Boeing and
Airbus, respectively. Although our strategy, in part, is to diversify our customer base by entering into supply
arrangements with additional customers, we cannot give any assurance that we will be successful in doing so. Even if
we are successful in obtaining and retaining new customers, we expect that Boeing and, to a lesser extent, Airbus, will
continue to account for a substantial portion of our sales for the foreseeable future. Although we are a party to various
supply contracts with Boeing and Airbus which obligate Boeing and Airbus to purchase all of their requirements for
certain products from us, those agreements generally do not require specific minimum purchase volumes. In addition,
if we breach certain obligations under these supply agreements and Boeing or Airbus exercises its right to terminate
such agreements, our business will be materially adversely affected. Further, if we are unable to perform our
obligations under these supply agreements to the customer's satisfaction, Boeing or Airbus could seek damages from
us, which could materially adversely affect our business. Boeing and Airbus also have the contractual right to cancel
their supply agreements with us for convenience, which could include the termination of one or more aircraft models
or programs for which we supply products. Although Boeing and Airbus would be required to reimburse us for certain
expenses, there can be no assurance these payments would adequately cover our expenses or lost profits resulting from
the termination. In addition, we have agreed to a limitation on recoverable damages if Boeing wrongfully terminates
our main supply agreement with respect to any model or program. If this occurs, we may not be able to recover the
full amount of our actual damages. Furthermore, if Boeing or Airbus (1) experiences a decrease in requirements for
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the products which we supply to it; (2) experiences a major disruption in its business, such as a strike, work stoppage
or slowdown, a supply-chain problem or a decrease in orders from its customers; (3) files for bankruptcy protection;
or (4) fails to perform its contractual obligations under its agreements with us; our business, financial condition and
results of operations could be materially adversely affected.

Our largest customer, Boeing, operates in a very competitive business environment.

Boeing operates in a highly competitive industry. Competition from Airbus, Boeing's main competitor, as well as from
regional jet makers and other foreign manufacturers of commercial single-aisle aircraft, has intensified as these
competitors expand aircraft model offerings and competitively price their products. As a result of this competitive
environment, Boeing continues to face pressure on product offerings and sale prices. While we do have supply
agreements with Airbus, we currently have substantially
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more business with Boeing and thus any adverse effect on Boeing's production of aircraft resulting from this
competitive environment may have a material adverse effect on our business, financial condition and results of
operations.

Our business depends, in large part, on sales of components for a single aircraft program, the B737.

For the twelve months ended December 31, 2015, approximately 48% of our net revenues were generated from sales
of components to Boeing for the B737 aircraft. While we have entered into long-term supply agreements with Boeing
to continue to provide components for the B737 for the life of the aircraft program, including commercial and the
military P-8 derivatives, Boeing does not have any obligation to purchase components from us for any replacement for
the B737 that is not a commercial derivative model. If we were unable to obtain significant aerostructures supply
business for any B737 replacement program, our business, financial condition and results of operations could be
materially adversely affected.

Our business depends, in part, on securing work for replacement programs.

While we have entered into long-term supply agreements with Boeing to provide components for the B737, B747,
B767 and B777 and their commercial derivatives for the life of these aircraft programs, Boeing does not have any
obligation to purchase components from us for any subsequent variant of these aircraft that is not a commercial
derivative as defined by the Supply Agreement. Boeing has publicly announced its intention to update the B777 with a
next-generation twin-engine aircraft program currently named the Boeing 777X. If the changes to the aircraft are later
deemed significant enough to disqualify it as a commercial derivative of the B777 under the Supply Agreement, or
Boeing successfully establishes it is not capable of being FAA certificated by amendment to an existing Type
Certification through addition of a new minor model or by a Supplemental Type Certificate, there is a risk that we
may not be engaged by Boeing on the 777X to generally the same extent of Spirit’s involvement in the B777, or at all.
If we are unable to obtain significant aerostructures supply business for any update or replacement program for the
B777 or any other aircraft program for which we provide significant content, our business, financial condition and
results of operations could be materially adversely affected.

We may be required to repay Boeing up to approximately $515.7 million of advance payments related to the B787
Supply Agreement. The advances must be repaid in the event that Boeing does not take delivery of a sufficient
number of shipsets prior to the termination of the aircraft program.

Boeing has made advance payments to Spirit under the B787 Supply Agreement, which advance payments are
required to be repaid to Boeing by way of offset against the purchase price for future shipset deliveries. Advance
repayments were scheduled to be spread evenly over the remainder of the first 1,000 B787 shipsets delivered to
Boeing, except that advance repayments were suspended from April 1, 2014 through March 31, 2015 and any
repayments that otherwise would have become due during such 12-month period will be made by offset against the
purchase price for shipset 1,001 through 1,120.

In the event Boeing does not take delivery of a sufficient number of shipsets to repay the full amount of advances
prior to the termination of the B787 program or the B787 Supply Agreement, any advances not then repaid will be
applied against any outstanding payments then due by Boeing to us, and any remaining balance will be repaid in
annual installments of $42.0 million on December 15th of each year until the advance payments have been fully
recovered by Boeing.

Accordingly, portions of the advance repayment liability are included as current and long-term liabilities in our
consolidated balance sheet. As of December 31, 2015, the amount of advance payments received by us from Boeing
under the B787 Supply Agreement and not yet repaid was approximately $515.7 million.

We may be required to repay Airbus up to approximately $170.0 million of advance payments. The advances must be
repaid in the event that Airbus does not take delivery of a sufficient number of shipsets prior to the date set out in the
advance agreement.

In February 2012, Spirit and Airbus entered into an agreement whereby Spirit received a series of payments totaling
$250.0 million, which were recorded as advance payments within our consolidated balance sheet.

The agreement provides for repayment of the $250.0 million in cash advances made by Airbus to be offset against the
purchase price of the first 200 Section 15 A350 XWB shipsets delivered to Airbus prior to December 31, 2017. If in
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the course of 2016, Airbus, in its reasonable opinion, anticipates 200 units will not be ordered and paid for by the end
of 2017, both Airbus and Spirit will agree on a revised repayment amount to ensure the entire advance is repaid prior
to December 31, 2017. In no circumstance would the repayment amount exceed the recurring price of each shipset.
Portions of the advance repayment liability are included as current and long-term liabilities in our consolidated
balance sheet. As of December 31, 2015, the amount of advance payments received by us from Airbus under the
advance agreement and not yet repaid was approximately $170.0 million.
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The profitability of certain of our new and maturing programs depends significantly on the assumptions surrounding
satisfactory settlement of claims and assertions.

For certain of our new and maturing programs, we regularly commence work or incorporate customer requested
changes prior to negotiating pricing terms for engineering work or the product which has been modified. We typically
have the legal right to negotiate pricing for customer directed changes. In those cases, we assert to our customers our
contractual rights to obtain the additional revenue or cost reimbursement we expect to receive upon finalizing pricing
terms. An expected recovery value of these assertions is incorporated into our contract profitability estimates when
applying contract accounting. Our inability to recover these expected values, among other factors, could result in the
recognition of a forward loss on these programs and could have a material adverse effect on our results of operations.
We face risks as we work to successfully execute on new or maturing programs.

New or maturing programs with new technologies typically carry risks associated with design responsibility,
development of new production tools, hiring and training of qualified personnel, increased capital and funding
commitments, ability to meet customer specifications, delivery schedules and unique contractual requirements,
supplier performance, ability of the customer to meet its contractual obligations to us, and our ability to accurately
estimate costs associated with such programs. In addition, any new or maturing aircraft program may not generate
sufficient demand or may experience technological problems or significant delays in the regulatory certification or
manufacturing and delivery schedule. If we were unable to perform our obligations under new or maturing programs
to the customer's satisfaction or manufacture products at our estimated costs, if we were to experience unexpected
fluctuations in raw material prices or supplier problems leading to cost overruns, if we were unable to successfully
perform under revised design and manufacturing plans or successfully resolve claims and assertions, or if a new or
maturing program in which we had made a significant investment was terminated or experienced weak demand,
delays or technological problems, our business, financial condition and results of operations could be materially
adversely affected. Some of these risks have affected our maturing programs to the extent that we have recorded
significant forward losses and maintain certain of our maturing programs at zero or low margins due to our inability to
overcome the effects of these risks. We continue to face similar risks as well as the potential for default, quality
problems, or inability to meet weight requirements and these could result in continued zero or low margins or
additional forward losses, and the risk of having to write-off additional inventory if it were deemed to be
unrecoverable over the life of the program. In addition, beginning new work on existing programs also carries risks
associated with the transfer of technology, knowledge and tooling.

In order to perform on new or maturing programs we may be required to construct or acquire new facilities requiring
additional up-front investment costs. In the case of significant program delays and/or program cancellations, we could
be required to bear certain unrecoverable construction and maintenance costs and incur potential impairment charges
for the new facilities. Also, we may need to expend additional resources to determine an alternate revenue-generating
use for the facilities. Likewise, significant delays in the construction or acquisition of a plant site could impact
production schedules.

We use estimates in accounting for revenue and cost for our contract blocks. Changes in our estimates could adversely
affect our future financial performance.

The Company recognizes revenue under the contract method of accounting and estimates revenue and cost for
contract blocks that span a period of multiple years. The contract method of accounting requires judgment on a
number of underlying assumptions to develop our estimates. Due to the significant length of time over which revenue
streams are generated, the variability of future period estimated revenue and cost may be adversely affected if
circumstances or underlying assumptions change. For additional information on our accounting policies for
recognizing revenue and profit, please see our discussion under “Management’s Discussion and Analysis - Critical
Accounting Policies” in this Form 10-K.

Additionally, variability of future period estimated revenue and cost may result in recording additional valuation
allowances against future deferred tax assets, which could adversely affect our future financial performance.
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Our operations depend on our ability to maintain continuing, uninterrupted production at our manufacturing facilities.
Our production facilities are subject to physical and other risks that could disrupt production.

Our manufacturing facilities could be damaged or disrupted by a natural disaster, war, terrorist activity, interruption of
utilities or sustained mechanical failure. Although we have obtained property damage and business interruption
insurance, a major catastrophe, such as a fire, flood, tornado or other natural disaster at any of our sites, war or
terrorist activities in any of the areas where we conduct operations or the sustained mechanical failure of a key piece
of equipment could result in a prolonged interruption of all or a substantial portion of our business. Any disruption
resulting from these events could cause significant delays in shipments of products and the loss of sales and customers
and we may not have insurance to adequately compensate us for any of these events. A large portion of our operations
takes place at one facility in Wichita, Kansas and any significant damage or disruption to this facility in particular
would materially adversely affect our ability to service our customers.
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The completed divestiture of a portion of our Tulsa site could disrupt our business and present risks not contemplated
at the time of the divestiture.
As previously announced, in December 2014 we divested our Gulfstream G280 and G650 wing programs, which we
produced at our Tulsa facility, to a subsidiary of Triumph Group, Inc. We continue to produce work on other
programs, including the B787 wing program, at this facility, and prior to the divestiture, we utilized certain resources
for both the programs we sold and the programs we retained. In addition, as part of the divestiture, we have
obligations to provide transition services to the buyer. As a result, our business is subject to certain potential risks
relating to the divestiture, including:
diversion of resources from the operation of the retained business in order to provide transition services to the buyer;
{oss of key employees;
difficulties in the separation of operations, services, products and personnel; and
damage to our existing customer, supplier and other business relationships.
Furthermore, we actively consider other divestitures from time to time. If we decide to pursue any other divestiture, it
may involve numerous potential risks, including those described above and the following:

diversion of resources and management’s attention from the operation of our

business;
negative effects on our reported results of operations from disposition-related charges, amortization expenses related
to intangibles and/or charges for impairment of long-term assets;
the need to agree to retain or assume certain current or future liabilities in order to complete the divestiture; and
the expenditure of substantial legal and other fees, which may be incurred whether or not a transaction is
consummated.
As a result of the aforementioned risks, among others, the pursuit of any divestiture may not lead to increased
stockholder value.
Future commitments to our customers to increase production rates depend on our ability to expand production at our
manufacturing facilities.
Boeing and Airbus, our two largest customers, have both announced planned production rate increases for several of
their major programs. In some cases, in order to meet these increases in production rates, we will need to make
significant capital expenditures to expand our capacity and improve our performance or find alternative solutions such
as outsourcing some of our existing work to free up additional capacity. While some of these expenditures will be
reimbursed by our customers, we could be required to bear a significant portion of the costs. In addition, the increases
in production rates could cause disruptions in our manufacturing lines, which could materially adversely impact our
ability to meet our commitments to our customers, and have a resulting adverse effect on our financial condition and
results of operations.
We operate in a very competitive business environment.
Competition in the aerostructures segment of the aerospace industry is intense. Although we have entered into supply
agreements with Boeing and Airbus under which we are their exclusive supplier for certain aircraft parts, we will face
substantial competition from both OEMs and non-OEM aerostructures suppliers in trying to expand our customer base
and the types of parts we make.
OEMs may choose not to outsource production of aerostructures due to, among other things, their own direct labor
and other overhead considerations and capacity utilization at their own facilities. Consequently, traditional factors
affecting competition, such as price and quality of service, may not be significant determinants when OEMs decide
whether to produce a part in-house or to outsource.
Our principal competitors among non-OEM aerostructures suppliers are Aernnova Aircelle S.A., Fuji Heavy
Industries, Ltd., GKN Aerospace, Kawasaki Heavy Industries, Inc., Mitsubishi Heavy Industries, Nordam, Sonaca,
Triumph Group, Inc., Latecoere S.A., and Nexcelle. Some of our competitors have greater resources than we do and,
therefore, may be able to adapt more quickly to new or emerging technologies and changes in customer requirements,
or devote greater resources to the promotion and sale of their products than we can. Providers of aerostructures have
traditionally competed on the basis of cost, technology, quality and service. We believe that developing and
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maintaining a competitive advantage will require continued investment in product development, engineering,
supply-chain management and sales and marketing, and we may not have enough resources to make such investments.
For these reasons, we may not be able to compete successfully in this market or against our competitors, which could
have a material adverse effect on our business, financial condition and results of operations.
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High switching costs may substantially limit our ability to obtain business that is currently under contract with other
suppliers.

Once a contract is awarded by an OEM to an aerostructures supplier, the OEM and the supplier are typically required
to spend significant amounts of time and capital on design, manufacture, testing and certification of tooling and other
equipment. For an OEM to change suppliers during the life of an aircraft program, further testing and certification
would be necessary, and the OEM would be required either to move the tooling and equipment used by the existing
supplier for performance under the existing contract, which may be expensive and difficult (or impossible), or to
manufacture new tooling and equipment. Accordingly, any change of suppliers would likely result in production
delays and additional costs to both the OEM and the new supplier. These high switching costs may make it more
difficult for us to bid competitively against existing suppliers and less likely that an OEM will be willing to switch
suppliers during the life of an aircraft program, which could materially adversely affect our ability to obtain new work
on existing aircraft programs.

Increases in labor costs, potential labor disputes and work stoppages at our facilities or the facilities of our suppliers or
customers could materially adversely affect our financial performance.

Our financial performance is affected by the availability of qualified personnel and the cost of labor. A majority of our
workforce is represented by unions. If our workers were to engage in a strike, work stoppage or other slowdown, we
could experience a significant disruption of our operations, which could cause us to be unable to deliver products to
our customers on a timely basis and could result in a breach of our supply agreements. This could result in a loss of
business and an increase in our operating expenses, which could have a material adverse effect on our business,
financial condition and results of operations. In addition, our non-unionized labor force may become subject to labor
union organizing efforts, which could cause us to incur additional labor costs and increase the related risks that we
now face.

We have certain commitments to keep major programs in Wichita, Kansas until 2020 in certain circumstances. This
may prevent us from being able to offer our products at prices that are competitive in the marketplace and could have
a material adverse effect on our ability to generate new business.

In addition, many aircraft manufacturers, airlines and aerospace suppliers have unionized work forces. Any strikes,
work stoppages or slowdowns experienced by aircraft manufacturers, airlines or aerospace suppliers could reduce our
customers' demand for additional aircraft structures or prevent us from completing production of our aircraft
structures.

Our business may be materially adversely affected if we lose our government, regulatory or industry approvals, if
more stringent government regulations are enacted, or if industry oversight is increased.

The FAA prescribes standards and qualification requirements for aerostructures, including virtually all commercial
airline and general aviation products, and licenses component repair stations within the United States. Comparable
agencies, such as the JAA in Europe, regulate these matters in other countries. If we fail to qualify for or obtain a
required license for one of our products or services or lose a qualification or license previously granted, the sale of the
subject product or service would be prohibited by law until such license is obtained or renewed and our business,
financial condition and results of operations could be materially adversely affected. In addition, designing new
products to meet existing regulatory requirements and retrofitting installed products to comply with new regulatory
requirements can be expensive and time consuming.

From time to time, the FAA, the JAA or comparable agencies propose new regulations or changes to existing
regulations. These changes or new regulations generally increase the costs of compliance. To the extent the FAA, the
JAA or comparable agencies implement regulatory changes, we may incur significant additional costs to achieve
compliance.

In addition, certain aircraft repair activities we intend to engage in may require the approval of the aircraft's OEM. Our
inability to obtain OEM approval could materially restrict our ability to perform such aircraft repair activities.
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Our business is subject to regulation in the United States and internationally.

The manufacturing of our products is subject to numerous federal, state and foreign governmental regulations. The
number of laws and regulations that are being enacted or proposed by state, federal and international governments and
authorities are increasing. Compliance with these regulations is difficult and expensive. If we fail to adhere, or are
alleged to have failed to adhere, to any applicable federal, state or foreign laws or regulations, or if such laws or
regulations negatively affect sales of our products, our business, prospects, results of operations, financial condition or
cash flows may be adversely affected. In addition, our future results could be adversely affected by changes in
applicable federal, state and foreign laws and regulations, or the interpretation or enforcement thereof, including those
relating to manufacturing processes, product liability, government contracts, trade rules and customs regulations,
intellectual property, consumer laws, privacy laws, as well as accounting standards and taxation requirements
(including tax-rate changes, new tax laws and revised tax law interpretations).

We are subject to regulation of our technical data and goods under U.S. export control laws.

As a manufacturer and exporter of defense and dual-use technical data and commodities, we are subject to U.S. laws
and regulations governing international trade and exports, including, but not limited to, the International Traffic in
Arms Regulations, administered by the U.S. Department of State, and the Export Administration Regulations,
administered by the U.S. Department of Commerce. Collaborative agreements that we may have with foreign persons,
including manufacturers and suppliers, are also subject to U.S. export control laws. In addition, we are subject to trade
sanctions against embargoed countries, administered by the Office of Foreign Assets Control within the U.S.
Department of the Treasury.

A determination that we have failed to comply with one or more of these export controls or trade sanctions could
result in civil or criminal penalties, including the imposition of fines upon us as well as the denial of export privileges
and debarment from participation in U.S. government contracts. Additionally, restrictions may be placed on the export
of technical data and goods in the future as a result of changing geopolitical conditions. Any one or more of such
sanctions could have a material adverse effect on our business, financial condition and results of operations.

We are subject to environmental, health and safety regulations and our ongoing operations may expose us to related
liabilities.

Our operations are subject to extensive regulation under environmental, health and safety laws and regulations in the
United States and other countries in which we operate. We may be subject to potentially significant fines or penalties,
including criminal sanctions, if we fail to comply with these requirements. We have made, and will continue to make,
significant capital and other expenditures to comply with these laws and regulations. We cannot predict with certainty
what environmental legislation will be enacted in the future or how existing laws will be administered or interpreted.
Our operations involve the use of large amounts of hazardous substances and regulated materials and generate many
types of wastes, including emissions of hexavalent chromium and volatile organic compounds, and so-called
greenhouse gases such as carbon dioxide. Spills and releases of these materials may subject us to clean-up liability for
remediation and claims of alleged personal injury, property damage and damage to natural resources, and we may
become obligated to reduce our emissions of hexavalent chromium, volatile organic compounds and/or greenhouse
gases. We cannot give any assurance that the aggregate amount of future remediation costs and other environmental
liabilities will not be material.

Boeing, our predecessor at the Wichita facility, is under an administrative consent order issued by the Kansas
Department of Health and Environment to contain and remediate contaminated groundwater, which underlies a
majority of our Wichita facility. Pursuant to this order and its agreements with us, Boeing has a long-term remediation
plan in place, and treatment, containment and remediation efforts are underway. If Boeing does not comply with its
obligations under the order and these agreements, we may be required to undertake such efforts and make material
expenditures.

In connection with the BAE Acquisition, we acquired a manufacturing facility in Prestwick, Scotland that is adjacent
to contaminated property retained by BAE Systems. The contaminated property may be subject to a regulatory action
requiring remediation of the land. It is also possible that the contamination may spread into the property we acquired.
BAE Systems has agreed to indemnify us, subject to certain contractual limitations and conditions, for certain
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clean-up costs and other losses, liabilities, expenses and claims related to existing pollution on the acquired property,
existing pollution that migrates from the acquired property to a third party's property and any pollution that migrates
to our property from property retained by BAE Systems. If BAE Systems does not comply with its obligations under
the BAE Acquisition agreement, we may be required to undertake such efforts and make material expenditures.

In the future, contamination may be discovered at or emanating from our facilities or at off-site locations where we
send waste. The remediation of such newly discovered contamination, related claims for personal injury or damages,
or the enactment of new laws or a stricter interpretation of existing laws, may require us to make additional
expenditures, some of which could be material. See "Business — Environmental Matters".
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We are required to comply with"conflict minerals" rules promulgated by the SEC, which impose costs on us, may
make our supply chain more complex, and could adversely impact our business.

As required under the Dodd-Frank Wall Street Reform and Consumer Protection Act of 2010, the SEC has adopted
rules regarding certain minerals and metals, known as conflict minerals, originating from the Democratic Republic of
Congo (DRC) and adjoining countries. These rules include annual due diligence, disclosure and reporting
requirements for those companies that manufacture or contract to manufacture products that contain such conflict
minerals. We have, and expect to continue to, incur additional costs and expenses, which may be significant, in order
to comply with these rules, including for due diligence to determine whether conflict minerals are necessary to the
functionality or production of any of our products and, if so, to verify the sources of such conflict minerals; and to
implement any changes we deem necessary to our products, processes, or sources of supply as a result of such
diligence and verification activities. Compliance with these rules could adversely affect the sourcing, supply and
pricing of materials used in certain of our products. As there may be only a limited number of suppliers offering
conflict minerals from sources outside of the DRC or adjoining countries, or that have been independently verified as
not funding armed conflict in those countries, we cannot assure that we will be able to obtain such verified minerals
from such suppliers in sufficient quantities or at competitive prices. Since our supply chain is complex, we may not
ultimately be able to sufficiently verify the origin of the conflict minerals used in our products through the due
diligence procedures that we implement, which may adversely affect our reputation with our customers, shareholders,
and other stakeholders. In such event, we may also face difficulties in satisfying customers who require that all of the
components in our products be certified as “conflict free.” If we are not able to meet such requirements, customers may
choose to disqualify us as a supplier, which may require us to write off inventory that cannot be sold. Any one or a
combination of these factors could harm our business, reduce market demand for our products, and adversely affect
our profit margins, net sales, and overall financial results. We may face similar risks in connection with any other
regulations focusing on social responsibility or ethical sourcing that may be adopted in the future.

Significant consolidation in the aerospace industry could make it difficult for us to obtain new business.

Suppliers in the aerospace industry have consolidated and formed alliances to broaden their product and integrated
system offerings and achieve critical mass. This supplier consolidation is in part attributable to aircraft manufacturers
more frequently awarding long-term sole-source or preferred supplier contracts to the most capable suppliers, thus
reducing the total number of suppliers. If this consolidation were to continue, it may become more difficult for us to
be successful in obtaining new customers.

We may be materially adversely affected by high fuel prices.

Due to the competitive nature of the airline industry, airlines are often unable to pass on increased fuel prices to
customers by increasing fares. Fluctuations in the global supply of crude oil and the possibility of changes in
government policy on jet fuel production, transportation and marketing make it difficult to predict the future
availability of jet fuel. In the event there is an outbreak or escalation of hostilities or other conflicts, or significant
disruptions in oil production or delivery in oil-producing areas or elsewhere, there could be reductions in the
production or importation of crude oil and significant increases in the cost of fuel. If there were major reductions in
the availability of jet fuel or significant increases in its cost, the airline industry and, as a result, our business, could be
materially adversely affected.

Interruptions in deliveries of components or raw materials, or increased prices for components or raw materials used
in our products could delay production and/or materially adversely affect our financial performance, profitability,
margins and revenues.

We are highly dependent on the availability of essential materials and purchased components from our suppliers, some
of which are available only from a sole source or limited sources. Our dependency upon regular deliveries from
particular suppliers of components and raw materials means that interruptions or stoppages in such deliveries could
materially adversely affect our operations until arrangements with alternate suppliers, to the extent alternate suppliers
exist, could be made. If any of our suppliers were unable or were to refuse to deliver materials to us for an extended
period of time, or if we were unable to negotiate acceptable terms for the supply of materials with these or alternative
suppliers, our business could suffer.
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Moreover, we are dependent upon the ability of our suppliers to provide materials and components that meet
specifications, quality standards and delivery schedules. Our suppliers' failure to provide expected raw materials or
component parts that meet our technical specifications could adversely affect production schedules and contract
profitability. We may not be able to find acceptable alternatives, and any such alternatives could result in increased
costs for us and possible forward losses on certain contracts. Even if acceptable alternatives are found, the process of
locating and securing such alternatives might be disruptive to our business and might lead to termination of our supply
agreements with our customers.

Our continued supply of materials is subject to a number of risks including:

the destruction of or damage to our suppliers' facilities or their distribution infrastructure;
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a work stoppage or strike by our suppliers' employees;

the failure of our suppliers to provide materials of the requisite quality or in compliance with specifications;

the failure of essential equipment at our suppliers' plants;

the failure of our suppliers to satisfy U.S. and international import and export control laws for goods that we purchase
from such suppliers;

the failure of our suppliers to meet regulatory standards;

the failure, shortage or delay in the delivery of raw materials to our suppliers;

contractual amendments and disputes with our suppliers; and

tnability of our suppliers to perform as a result of the weakened global economy or otherwise.

In addition, our profitability is affected by the prices of the components and raw materials, such as titanium, aluminum
and carbon fiber, used in the manufacturing of our products. These prices may fluctuate based on a number of factors
beyond our control, including world oil prices, changes in supply and demand, general economic conditions, labor
costs, competition, import duties, tariffs, currency exchange rates and, in some cases, government regulation.
Although our supply agreements with Boeing and Airbus allow us to pass on to our customers certain unusual
increases in component and raw material costs in limited situations, we may not be fully compensated by the
customers for the entirety of any such increased costs.

In order to be successful, we must attract, retain, train, motivate, develop and transition key employees, and failure to
do so could harm our business.

In order to be successful, we must attract, retain, train, motivate, develop and transition qualified executives and other
key employees, including those in managerial, manufacturing and engineering positions. Identifying, developing
internally or hiring externally, training and retaining qualified executives and engineers are critical to our future, and
competition for experienced employees in the aerospace industry, and in particular in Wichita, Kansas where the
majority of our manufacturing and executive offices are located, can be intense. In order to attract and retain
executives and other key employees in a competitive marketplace, we must provide a competitive compensation
package, including cash- and share-based compensation. Our share-based incentive awards consist primarily of
restricted stock grants, some of which are conditioned on our achievement of certain designated financial performance
and stock price performance targets, which makes the size of a particular year's award uncertain. If employees do not
receive share-based incentive awards with a value they anticipate, if our share-based compensation otherwise ceases to
be viewed as a valuable benefit, if our total compensation package is not viewed as being competitive, or if we do not
obtain the shareholder approval needed to continue granting share-based incentive awards in the amounts we believe
are necessary, our ability to attract, retain, and motivate executives and key employees could be weakened. The failure
to successfully hire executives and key employees or the loss of any executives and key employees could have a
significant impact on our operations. Further, changes in our management team may be disruptive to our business and
any failure to successfully transition and assimilate key new hires or promoted employees could adversely affect our
business and results of operations.

We are subject to the requirements of the National Industrial Security Program Operating Manual ("NISPOM") for
our Facility Security Clearance ("FCL"), which is a prerequisite for our ability to perform on classified contracts for
the U.S. Government.

A Department of Defense ("DOD") FCL is required for a company to be awarded and perform on classified contracts
for the DOD and certain other agencies of the U.S. Government. From time to time we have performed and may
perform on classified contracts, although we did not generate any material revenues from classified contracts for the
twelve months ended December 31, 2015. We have obtained a FCL at the "Secret" level. If we were to violate the
terms and requirements of the NISPOM or any other applicable U.S. Government industrial security regulations, we
could lose our FCL. We cannot give any assurance that we will be able to maintain our FCL. If for some reason our
FCL is invalidated or terminated, we may not be able to continue to perform under our classified contracts in effect at
that time, and we would not be able to enter into new classified contracts, which could adversely affect our revenues.
We derive a significant portion of our net revenues from direct and indirect sales outside the United States and are
subject to the risks of doing business in foreign countries.
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We derive a significant portion of our revenues from sales by Boeing and Airbus to customers outside the United
States. In addition, for the twelve months ended December 31, 2015, direct sales to our non-U.S. customers accounted
for approximately 14% of our net revenues. We expect that our and our customers' international sales will continue to
account for a significant portion of our net revenues for the foreseeable future. As a result, we are subject to risks of
doing business internationally, including:
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changes in regulatory requirements;

domestic and foreign government policies, including requirements to expend a portion of program funds locally and
governmental industrial cooperation requirements;

fluctuations in foreign currency exchange rates;

the complexity and necessity of using foreign representatives and consultants;

uncertainties and restrictions concerning the availability of funding credit or guarantees;

tmposition of tariffs and embargos, export controls and other trade restrictions;

the difficulty of management and operation of an enterprise spread over various countries;

compliance with a variety of foreign laws, as well as U.S. laws affecting the activities of U.S. companies abroad,
including the Foreign Corrupt Practices Act, the U.K. Bribery Act and other applicable anti-bribery laws; and
economic and geopolitical developments and conditions, including international hostilities, acts of terrorism and
governmental reactions, inflation, trade relationships and military and political alliances.

While these factors and the effect of these factors are difficult to predict, adverse developments in one or more of
these areas could materially adversely affect our business, financial condition and results of operations in the future.
Our fixed-price contracts and requirements to re-negotiate pricing at specified times may commit us to unfavorable
terms.

We provide most of our products and services through long-term contracts in which the pricing terms are fixed based
on certain production volumes. Accordingly, there is the risk that we will not be able to sustain a cost structure that is
consistent with assumptions used in bidding on contracts. Increased or unexpected costs may reduce our profit
margins or cause us to sustain losses on these contracts. Other than certain increases in raw material costs which can
be passed on to our customers, in most instances we must fully absorb cost overruns, notwithstanding the difficulty of
estimating all of the costs we will incur in performing these contracts and in projecting the ultimate level of sales that
we may achieve. Our failure to anticipate technical problems, estimate delivery reductions, estimate costs accurately
or control costs during performance of a fixed-price contract may reduce the profitability of a contract or cause a loss.
This risk particularly applies to products such as the Boeing B787, for which we had delivered four hundred and eight
production articles as of December 31, 2015 since the inception of the program, and in respect of which our
performance at the contracted price depends on our being able to achieve production cost reductions as we gain
production experience (although Spirit can recoup from Boeing half of any overruns within a certain percentage of
shipset prices). When we initially negotiated the B787-8 pricing, we assumed that a contractually mandated
joint-effort by Boeing and Spirit to reduce costs and increase production efficiency, as well as favorable trends in
volume, learning curve efficiencies and future pricing from suppliers would reduce our production costs over the life
of the B787 program, thus maintaining or improving the margin on each B787 we produced. Pricing for the initial
configuration of the B787-8 is generally established through 2021, with prices decreasing as cumulative volume levels
are achieved. Prices are subject to adjustment for abnormal inflation (above a specified level in any year) and for
certain production, schedule and other specific changes. The B787 Supply Agreement provides that initial prices for
the B787-9 and B787-10 are to be determined by a procedure set out in the B787 Supply Agreement, and to be
documented by amendment once that amendment has been agreed to by the parties. As part of the November 2014
MOA, Boeing and Spirit established interim prices for certain B787 shipsets, and the parties agreed to negotiate future
rate increases, recurring prices, and other issues across multiple programs during 2015. Since we were unable to reach
agreement with Boeing on these issues by the end of 2015, once the parties agree upon appropriate pricing for the
B787-9, Boeing will be entitled to a retroactive adjustment on certain B787 payments which were based on the interim
pricing. The amount we received that is subject to a retroactive adjustment was recorded as deferred revenue, and was
never recognized by us as revenue. The parties have engaged in discussions concerning how to determine subsequent
B787-9 and initial B787-10 prices, and have not yet reached agreement. Our ability to obtain fair and equitable prices
for deliveries and models could impact the profitability of the overall program. Additionally, we cannot give any
assurance that our development of new technologies or capabilities will be successful or that we will be able to reduce
our B787 production costs over the life of the program. A failure to reduce production costs or to obtain pricing as we
have anticipated could result in the need to record additional forward losses for this program.
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Many of our other production cost estimates also contain pricing terms which anticipate cost reductions over time. In
addition, although we have entered into these fixed price contracts with our customers, they may nonetheless seek to
re-negotiate pricing with us in the future. Any such higher costs or re-negotiations could materially adversely affect
our profitability, margins and revenues.
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Certain of our long-term supply agreements provide for re-negotiation of established pricing terms at specified times.
In particular, pricing terms under our supply agreement with Boeing for the B737, B747, B767 and B777 platforms,
which accounted for 68% of our net revenues in 2015, expired in May 2013, thus activating interim pricing provisions
under the Supply Agreement. On April 8, 2014, the parties agreed on pricing through December 31, 2015. The parties
are required to negotiate the pricing beyond 2015 in good faith. The parties have been unable to agree on future
pricing on the B737, B747, B767 and B777 platforms for the periods beyond 2015, and an interim payment
mechanism has been triggered for deliveries under the Supply Agreement commencing January 1, 2016. This interim
payment mechanism is based upon existing prices, adjusted using a quantity-based price adjustment formula and
specified annual escalation. The interim payment mechanism is subject to adjustment when follow-on pricing is
agreed upon. In addition, while we have reached agreement on interim pricing for certain B787 shipsets, long-term
pricing has not yet been agreed for the B787. If we agree on future pricing that provides us with operating margins
that are lower than those which we currently experience, or if we are unable to agree on future pricing terms and the
default pricing terms remain in effect for an extended period of time, our business, financial condition and results of
operations could be materially adversely affected.

The outcome of litigation and of government inquiries and investigations involving our business is unpredictable and
an adverse decision in any such matter could have a material effect on our financial position and results of operations.

We are involved in a number of litigation matters. These claims may divert financial and management resources that
would otherwise be used to benefit our operations. No assurances can be given that the results of these matters will be
favorable to us. An adverse resolution of any of these lawsuits could have a material impact on our financial position
and results of operations. In addition, we are sometimes subject to government inquiries and investigations of our
business due, among other things, to the heavily regulated nature of our industry and our participation on government
programs. Any such inquiry or investigation could potentially result in an adverse ruling against us, which could have
a material impact on our financial position and operating results.

If we are unable to protect our information technology infrastructure against service interruptions, data corruption,
cyber-based attacks or network security breaches, our operations could be disrupted.

We rely on information technology networks and systems to manage and support a variety of business activities,
including procurement and supply chain, engineering support, and manufacturing. Our information technology
systems, some of which are managed by third-parties, may be susceptible to damage, disruptions or shutdowns due to
failures during the process of upgrading or replacing software, databases or components thereof, power outages,
hardware failures, computer viruses, attacks by computer hackers, telecommunication failures, user errors or
catastrophic events. In addition, security failures or breaches could result in unauthorized disclosure of confidential
information. If our information technology systems suffer severe damage, disruption or shutdown and our business
continuity plans do not effectively resolve the issues in a timely manner, our manufacturing process could be
disrupted, resulting in late deliveries or even no deliveries if there is a total shutdown.

We do not own most of the intellectual property and tooling used in our business.

Our business depends on using certain intellectual property and tooling that we have rights to use under license grants
from Boeing. These licenses contain restrictions on our use of Boeing intellectual property and tooling and may be
terminated if we default under certain of these restrictions. If Boeing terminates our licenses to use Boeing intellectual
property or tooling as a result of default or otherwise, or fails to honor its obligations under certain licenses, our
business would be materially affected. See "Business — Our Relationship with Boeing — License of Intellectual
Property." In addition to the licenses with Boeing, we license some of the intellectual property needed for performance
under some of our supply contracts from our customers under those supply agreements. We must honor our
contractual commitments to our customers related to intellectual property and comply with infringement laws
governing our use of intellectual property. In the event we obtain new business from new or existing customers, we
will need to pay particular attention to these contractual commitments and any other restrictions on our use of
intellectual property to make sure that we will not be using intellectual property improperly in the performance of
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such new business. In the event we use any such intellectual property improperly, we could be subject to an
infringement claim by the owner or licensee of such intellectual property.

In the future, our entry into new markets may require obtaining additional license grants from Boeing and/or from
other third parties. If we are unable to negotiate additional license rights on acceptable terms (or at all) from Boeing
and/or other third parties as the need arises, our ability to enter new markets may be materially restricted. In addition,
we may be subject to restrictions in future licenses granted to us that may materially restrict our use of third party
intellectual property.

Our success depends in part on the success of our research and development initiatives.

We spent approximately $27.8 million on research and development during the twelve months ended December 31,
2015. Our expenditures on our research and development efforts may not create any new sales opportunities or
increases in productivity that are commensurate with the level of resources invested.

27

55



Edgar Filing: Spirit AeroSystems Holdings, Inc. - Form 10-K

Table of Contents

We are in the process of developing specific technologies and capabilities in pursuit of new business and in
anticipation of customers going forward with new programs. If any such programs do not go forward or are not
successful, we may be unable to recover the costs incurred in anticipation of such programs and our profitability and
revenues may be materially adversely affected.

Any future business combinations, acquisitions, mergers, or joint ventures will expose us to risks, including the risk
that we may not be able to successfully integrate these businesses or achieve expected operating synergies.

We actively consider strategic transactions from time to time. We evaluate acquisitions, joint ventures, alliances and
co-production programs as opportunities arise, and we may be engaged in varying levels of negotiations with potential
competitors at any time. We may not be able to effect transactions with strategic alliance, acquisition or co-production
program candidates on commercially reasonable terms or at all. If we enter into these transactions, we also may not
realize the benefits we anticipate. In addition, we may not be able to obtain additional financing for these transactions.
The integration of companies that have previously been operated separately involves a number of risks, including, but
not limited to:

demands on management related to the increase in size after the transaction;

the diversion of management's attention from the management of daily operations to the integration of operations;
difficulties in the assimilation and retention of employees;

difficulties in the assimilation of different cultures and practices, as well as in the assimilation of geographically
dispersed operations and personnel, who may speak different languages;

difficulties combining operations that use different currencies or operate under different legal structures;

difficulties in the integration of departments, systems (including accounting systems), technologies, books and records
and procedures, as well as in maintaining uniform standards, controls (including internal accounting controls),
procedures and policies;

compliance with the Foreign Corrupt Practices Act, the U.K. Bribery Act and other applicable anti-bribery laws; and
constraints (contractual or otherwise) limiting our ability to consolidate, rationalize and/or leverage supplier
arrangements to achieve integration.

Consummating any acquisitions, joint ventures, alliances or co-production programs could result in the incurrence of
additional debt and related interest expense, as well as unforeseen contingent liabilities.

We could be required to make future contributions to our defined benefit pension and post-retirement benefit plans as
a result of adverse changes in interest rates and the capital markets.

Our estimates of liabilities and expenses for pensions and other post-retirement benefits incorporate significant
assumptions including the rate used to discount the future estimated liability, the long-term rate of return on plan
assets and several assumptions relating to the employee workforce (salary increases, medical costs, retirement age and
mortality). A dramatic decrease in the fair value of our plan assets resulting from movements in the financial markets
may cause the status of our plans to go from an over-funded status to an under-funded status and result in cash funding
requirements to meet any minimum required funding levels. Our results of operations, liquidity, or shareholders'
equity in a particular period could be affected by a decline in the rate of return on plan assets, the rate used to discount
the future estimated liability, or changes in employee workforce assumptions.

Our business jet programs are sensitive to consumer preferences in the business jet market.

Our business jet program success is tied to demand for products from the manufacturers with whom we contract. The
business jet market is impacted by consumer preference for different business jet models. If demand for new aircraft
from our customers decreases, there would likely be a corresponding decrease in demand for our business jet products,
and our business, financial condition and results of operations could be materially adversely affected.
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Risk Factors Related to Our Capital Structure

Our substantial debt could adversely affect our financial condition and our ability to operate our business. The terms
of the indentures governing our long-term bonds and our senior secured credit facility impose significant operating
and financial restrictions on our company and our subsidiaries, which could also adversely affect our operating
flexibility and put us at a competitive disadvantage by preventing us from capitalizing on business opportunities.

As of December 31, 2015, we had total debt of approximately $1,133.2 million, including approximately $508.3
million of borrowings under our senior secured credit facility, $599.5 million of long-term bonds, a $3.2 million
Malaysian loan, $9.1 million of capital lease obligations and $13.1 million in other debt obligations. In addition to our
debt, as of December 31, 2015, we had $20.1 million of letters of guarantee outstanding.

The terms of the indentures governing our long-term bonds and our senior secured credit facility impose significant
operating and financial restrictions on us, which limit our ability, among other things, to:

tncur additional debt or issue preferred stock;

pay dividends or make distributions to our stockholders;

repurchase or redeem our capital stock;

make investments;

encur liens;

enter into transactions with our stockholders and affiliates;

sell certain assets;

acquire the assets of, or merge or consolidate with, other companies; and

tncur restrictions on the ability of our subsidiaries to make distributions or transfer assets to us.

These restrictions could have consequences, including the following:

making it more difficult for us to satisfy our obligations with respect to our debt;

limiting our ability to obtain additional financing to fund future working capital, capital expenditures, strategic
acquisitions or other general corporate requirements;

requiring a substantial portion of our cash flows to be dedicated to debt service payments instead of other purposes;
tncreasing our vulnerability to general adverse economic and industry conditions;

{imiting our financial flexibility in planning for and reacting to changes in the industry in which we compete;
placing us at a disadvantage compared to other, less leveraged competitors;

having a material adverse effect on us if we fail to comply with the covenants in the senior secured credit facility, in
the indentures governing our long-term bonds or in the instruments governing our other debt; and

tncreasing our cost of borrowing.

Our existing senior secured revolving credit facility, which matures on March 18, 2020, is a significant source of
liquidity for our business. The failure to extend or renew this agreement could have a significant effect on our ability
to invest sufficiently in our programs, fund day to day operations, or pursue strategic opportunities.

We cannot assure you that we will be able to maintain compliance with the covenants in the agreements governing our
indebtedness in the future or, if we fail to do so, that we will be able to obtain waivers from the lenders and/or amend
the covenants.

In addition, despite the restrictions and limitations described above, subject to the limits contained in the agreements
governing our indebtedness, we may be able to incur additional debt from time to time to finance working capital,
capital expenditures, investments or acquisitions, or for other purposes. The terms of any future indebtedness we may
incur could include more restrictive covenants. If we incur additional debt, the risks related to our level of debt could
intensify.
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In addition, if we are unable to generate sufficient cash flow to service our debt and meet our other commitments, we
may need to refinance all or a portion of our debt, sell material assets or operations, or raise additional debt or equity
capital. We cannot provide assurance that we could affect any of these actions on a timely basis, on commercially
reasonable terms or at all, or that these actions would be sufficient to meet our capital requirements. In addition, the
terms of our existing or future debt agreements may restrict us from effecting certain or any of these alternatives.
Global credit markets are subject to numerous risk factors, including but not limited to concerns over sovereign debt
in Europe and elsewhere; the impact and effectiveness of new financial legislation and regulation in the United States
and Europe; the impact of those reforms on borrowers, financial institutions and credit rating agencies; potential
systemic risk resulting from the interrelationship of credit market products and participants; global governmental and
central banking policies; and conflict and political instability in the Middle East and Asia. There can be no assurance
that access to credit markets will continue to be available to us.

Any reduction in our credit ratings could materially and adversely affect our business or financial condition.

As of December 31, 2015, our corporate credit ratings were a BB, positive outlook by Standard & Poor's, and a Bal,
stable outlook by Moody's Investor Services.

The ratings reflect the agencies' assessment of our ability to pay interest and principal on our debt securities and credit
agreements. A rating is not a recommendation to purchase, sell or hold securities. Each rating is subject to revision or
withdrawal at any time by the assigning rating organization. Each rating agency has its own methodology for
assigning ratings and, accordingly, each rating should be considered independently of all other ratings. Lower ratings
would typically result in higher interest costs of debt securities when they are sold, and could make it more difficult to
issue future debt securities. In addition, a downgrade in our fixed or revolving long-term debt rating could result in an
increase in borrowing costs under our senior secured credit facility and could trigger a prepayment based on the excess
cash flow prepayment provision under our term loan depending on our total leverage ratio. Any downgrade in our
credit ratings could thus have a material adverse effect on our business or financial condition.

We may sell more equity and reduce your ownership in Spirit Holdings.

Our business plan may require the investment of new capital, which we may raise by issuing additional equity
(including equity interests which may have a preference over shares of our class A common stock) or additional debt
(including debt securities and/or bank loans). However, this capital may not be available at all, or when needed, or
upon terms and conditions favorable to us. The issuance of additional equity in Spirit Holdings may result in
significant dilution of shares of our class A common stock. We may issue additional equity in connection with or to
finance acquisitions. Further, our subsidiaries could issue securities in the future to persons or entities (including our
affiliates) other than us or another subsidiary. This could materially adversely affect your investment in us because it
would dilute your indirect ownership interest in our subsidiaries.

Spirit Holdings' certificate of incorporation and by-laws and our supply agreements with Boeing contain provisions
that could discourage another company from acquiring us and may prevent attempts by our stockholders to replace or
remove our current management.

Provisions of Spirit Holdings' certificate of incorporation and by-laws may discourage, delay or prevent a merger or
acquisition that stockholders may consider favorable, including transactions in which stockholders might otherwise
receive a premium for their shares. In addition, these provisions may frustrate or prevent any attempts by our
stockholders to replace or remove our current management by making it more difficult for stockholders to replace or
remove our current board of directors. These provisions include:

advance notice requirements for nominations for election to the board of directors or for proposing matters that can be
acted on by stockholders at stockholder meetings; and

the authority of the board of directors to issue, without stockholder approval, up to 10 million shares of preferred
stock with such terms as the board of directors may determine and an additional 64,288,147 shares of class A
common stock (net of shares issued but subject to vesting requirements under our benefit plans and shares reserved
for issuance upon conversion of outstanding shares of class B common stock and shares issued pursuant to our
Supplemental Executive Retirement Plan) and an additional 149,905,736 shares of class B common stock.
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In addition, our supply agreements with Boeing include provisions giving Boeing the ability to terminate the
agreements in the event any of certain disqualified persons acquire a majority of Spirit's direct or indirect voting
power or all or substantially all of Spirit's assets. See "Business — Our Relationship with Boeing."
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Our stock price may be volatile.

Price fluctuations in our class A common stock could result from general market and economic conditions and a
variety of other factors, including:

actual or anticipated fluctuations in our operating results;

changes in aerostructures pricing;

our competitors' and customers' announcements of significant contracts, acquisitions or strategic investments;
changes in our growth rates or our competitors' and customers' growth rates;

the timing or results of regulatory submissions or actions with respect to our business;

our inability to finance or raise additional capital;

conditions of the aerostructure industry, in the financial markets, or economic conditions in general; and
changes in stock market analyst recommendations regarding our class A common stock, other comparable companies
or the aerospace industry in general.

Item 1B. Unresolved Staff Comments
None.

Item 2. Significant Properties

The location, primary use, approximate square footage and ownership status of our principal properties as of
December 31, 2015 are set forth below:

Approximate
Location Primary Use Square Owned/Leased
Footage
United States
Wichita, Kansas(!) Primary Manufacturing 11.1 million Owned/Leased
Facility/Offices/Warehouse
Chanute, Kansas® Manufacturing Facility 60,100 Leased
Tulsa, Oklahoma Manufacturing Facility 1.7 million Leased
McAlester, Oklahoma Manufacturing Facility 135,300 Owned
Kinston, North Carolina ll\j/grllljlie}llcturing JOffice/Warehouse 776,000 Leased
United Kingdom
Prestwick, Scotland Manufacturing Facility 954,000 Owned
Malaysia
Subang, Malaysia Manufacturing 339,500 Owned/Leased
France
Saint-Nazaire, France Primary Manufacturing/Office 58,800 Leased
Toulouse, France Office 3,400 Leased

(1)94% of the Wichita facility is owned.

(2)Operation began in Q1 2012.

Our physical assets consist of 15.1 million square feet of building space located on 1,335 acres in nine facilities. We
produce our fuselage systems and propulsion systems from our primary manufacturing facility located in Wichita,
Kansas with some fuselage work done in our Kinston, North Carolina facility. We produce wing systems in our
manufacturing facilities in Tulsa, Oklahoma; Kinston, North Carolina; Prestwick, Scotland; Saint-Nazaire, France;
and Subang, Malaysia. In addition to these sites,
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we have a facility located in McAlester, Oklahoma dedicated to supplying machined parts and sub-assemblies to the
Wichita and Tulsa facilities. We also have a light sub-assembly manufacturing facility located in Chanute, Kansas
which manufactures small parts in support of Wichita propulsion.

The Wichita facility, including Spirit's corporate offices, is comprised of 625 acres, 6.4 million square feet of
manufacturing space, 1.2 million square feet of offices and laboratories for the engineering and design group and

3.5 million square feet for support functions and warehouses. A 114,000 square foot expansion of the Composite
Fuselage Facility is under construction and scheduled for completion in June 2016. This expansion is in support of the
B787 program. Additionally, a 47,000 square foot expansion is under construction and scheduled for completion in
October 2016. This expansion will support Propulsion programs. A total of 346,000 square feet are currently vacant,
with much of that space planned for backfill by new programs. The Wichita site has access to transportation by rail,
road and air. For air cargo, the Wichita site has access to the runways of McConnell Air Force Base.

The Chanute facility consists of 60,100 square feet of building space. The Chanute facility manufactures
sub-assemblies for the propulsion segment, and is leased from the city of Chanute.

The Tulsa facility consists of 1.7 million square feet of building space set on 153 acres. The Tulsa plant is located five
miles from an international shipping port (Port of Catoosa) and is located next to the Tulsa International Airport. The
Tulsa facility includes off-site leased space located 1.5 miles east in the Green Valley Center. In December 2014
Spirit transferred the Gulfstream G280 and G650 wing packages to Triumph Group Inc. and subleased 287,300 square
feet of the Tulsa plant to Triumph for manufacturing purposes. The sublease includes 252,000 square feet of
manufacturing space and 36,000 square feet of office space. The McAlester site, which manufactures parts and
sub-assemblies primarily for the Tulsa facility, consists of 135,300 square feet of building space on 92 acres.

The Prestwick facility consists of 954,000 square feet of building space, comprised of 617,000 square feet of
manufacturing space, 255,000 square feet of office space, and 82,000 square feet of warehouse/support space. This
facility is set on 95 acres. A 22,000 square foot paint complex is under construction in Prestwick and is scheduled for
completion in late March 2016. The Prestwick plant is located on the west coast of Scotland, approximately 33 miles
south of Glasgow, within close proximity to the motorway network that provides access between England and
continental Europe. It is also easily accessible by air (at Prestwick International Airport) or by sea. We lease a portion
of our Prestwick facility to the Regional Aircraft division of BAE Systems and certain other tenants.

The Malaysian manufacturing plant is located at the Malaysia International Aerospace Center (MIAC) in Subang. The
339,500 square foot leased facility is set on 45 acres and is centrally located with easy access to Kuala Lumpur,
Malaysia's capital city, as well as nearby ports and airports. The facility assembles composite panels for wing
components. The total square footage includes a 65,000 square foot warehouse and a 2,300 square foot paint storage
building, both of which are owned by Spirit and were constructed in 2012 for shipping/receiving and parts storage to
make room for additional manufacturing space in the existing building.

The Wichita and Tulsa manufacturing facilities have significant scale to accommodate the very large structures that
are manufactured there, including, in Wichita, entire fuselages. Three of the U.S. facilities are in close proximity, with
approximately 175 miles between Wichita and Tulsa and 90 miles between Tulsa and McAlester. Currently, these
U.S. facilities utilize approximately 97% of the available building space. The Prestwick manufacturing facility
currently utilizes only 72% of the space; of the remaining space, 15% is leased and 13% is vacant.

The Kinston, North Carolina facility supports the manufacturing of composite panels and wing components. The
primary manufacturing site and off-site leased spaces total 318 acres and 776,000 square feet. In addition to the
primary manufacturing facility, this includes three additional buildings leased from the NC Global Transpark
Authority: a 27,800 square foot warehouse/office supporting receiving needs, a 26,400 square foot warehouse
providing tooling storage, and a 121,000 square foot manufacturing facility supporting light manufacturing. An
11,500 square foot expansion to the existing Autoclave & Shipping Center was completed in October 2015.

The Saint-Nazaire, France site was built on 6.25 acres and totals 58,800 square feet. This facility receives center
fuselage frame sections for the Airbus A350 XWB from the facility in Kinston, North Carolina. Sections designed and
manufactured in North Carolina are shipped across the Atlantic, received in Saint-Nazaire, and assembled before
being transported to Airbus. Additionally, a 3,400 square foot office area in Toulouse, France is leased for engineering
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Item 3. Legal Proceedings

Information concerning the litigation and other legal proceedings in which the Company is involved may be found in
Note 19 under the sub-heading "Litigation" in this Annual Report and that information is hereby incorporated by
reference.

Item 4. Mine Safety Disclosures
Not applicable.

Executive Officers of the Registrant

Listed below are the names, ages, positions held, and biographies of all executive officers of Spirit Holdings.
Executive officers hold office until their successors are elected or appointed at the next annual meeting of the Board of
Directors, or until their death, retirement, resignation, or removal.

Larry Lawson, 57. Mr. Lawson joined Spirit Holdings as President and Chief Executive Officer on April 6, 2013.
Prior to joining Spirit Holdings, Mr. Lawson was Executive Vice President of Lockheed Martin's Aeronautics
business segment. Mr. Lawson began his career as a flight control engineer working on the F-15 Eagle at McDonnell
Douglas. He has since held a broad range of leadership positions in engineering, advanced development, business
development, and program management in a career spanning more than 30 years. In his work at Lockheed Martin, Mr.
Lawson oversaw key aircraft production programs such as the F-35, F-22, F-16, C-130J, and C-5, including highly
classified programs in the world-renowned Skunk Works® organization. Mr. Lawson holds a bachelor's degree in
Electrical Engineering from Lawrence Technological University, where he also serves on the board of trustees, has a
master's degree in Electrical Engineering from the University of Missouri, and is a graduate of the Harvard Business
School Advanced Management Program and an MIT Seminar XXI Fellow.

Stacy Cozad, 45. Ms. Cozad joined Spirit AeroSystems as Senior Vice President, General Counsel and Corporate
Secretary on January 4, 2016. Prior to joining Spirit Aerosystems, she served as Southwest Airlines' associate general
counsel for litigation from October 2006 to December 2015, overseeing all litigation for the airline. Prior to that Ms.
Cozad was an associate and partner in private law practices from September 1997 to September 2006, working on
high-profile litigation cases. Ms. Cozad earned a Bachelor of Arts degree in behavioral science from Concordia
University Texas and her Juris Doctor degree from Pepperdine University.

Duane Hawkins, 57. Mr. Hawkins joined Spirit AeroSystems as Senior Vice President - Operations in July 2013. He
has responsibility and oversight for Defense, Supply Chain Management, Fabrication, Global Quality, and Operations,
including global footprint, Manufacturing Engineering, Industrial Engineering, Lean and Tooling. Prior to joining
Spirit, Mr. Hawkins was Vice President, Deputy Air Warfare Systems at Raytheon Missile Systems. From 2010 to
2012, Mr. Hawkins was Vice President, Deputy Land Combat Systems at Raytheon Missile Systems. Prior positions
at Raytheon Missile Systems also include Vice President, Deputy Supply Chain Management and Standard Missile
Program Director. From 1994 to 2001, Mr. Hawkins was President of Defense Research Inc., and from 1993 to 1994
he was Vice President, Engineering at the company. He was factory manager for Hughes Missile Systems/ General
Dynamics from 1991 to 1993, and Chief of Manufacturing Engineering for General Dynamics Missile Systems from
1988 t01991. Mr. Hawkins holds a Bachelor of Science degree in manufacturing/industrial engineering from Brigham
Young University and an MBA from Regis University.

Sanjay Kapoor, 55. Mr. Kapoor joined Spirit Holdings as Senior Vice President and Chief Financial Officer on
September 23, 2013. Mr. Kapoor joined Spirit from Raytheon where he most recently served as Vice President of
Integrated Air & Missile Defense for Raytheon Integrated Defense Systems (IDS). Prior to this role, Mr. Kapoor was
IDS Vice President of Finance and Chief Financial Officer from 2004 to 2008. Mr. Kapoor also served as CFO at
United Technologies’ Pratt and Whitney Power Systems Division. His tenure at Pratt and Whitney also included roles
as Director of Aftermarket Services for the Power Systems Business, controller for the Turbine Module Center and
business manager for new commercial programs. Mr. Kapoor received his bachelor’s degree in technology from the
Indian Institute of Technology and a dual Masters of Business Administration in finance and entrepreneurial
management from The Wharton School at the University of Pennsylvania.
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Krisstie Kondrotis, 50. Ms. Kondrotis joined Spirit Holdings as Senior Vice President- Business Development
effective in December 2014. Prior to joining Spirit AeroSystems, she served as Sector Vice President for Business
Development at Northrop Grumman Corporation from 2013 to December 2014, Executive Vice President for
Business Development and Strategy at CACI, International from 2011 to 2013, Vice President for Business
Development and Strategy at General Dynamics Information Technology - Intelligence Solutions Division from 2007
to 2011 and Director of F-22 Business Development at Lockheed Martin Corporation from 2005 to 2007. She is a
Syracuse University National Security Studies fellow, and is a graduate of the Lockheed Martin Program Management
Institute at Carnegie Mellon University. She holds a Masters of Business Administration in Operations
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Management from Regis University, Denver, Colorado, (1992), and a Bachelor of Science in Finance from University
of Northern Colorado, Greeley, (1987).

Michelle J. Lohmeier, 53. Ms. Lohmeier became Senior Vice President and General Manager of Airbus Programs in
June 2015. Ms. Lohmeier has extensive aerospace experience from several positions at Raytheon Company, most
recently as vice president of the Land Warfare Systems product line at Raytheon Missile Systems. In that position,
Lohmeier had responsibility for the development and production of all Army and United States Marine Corps
(USMC) missile programs. Previously, Ms. Lohmeier was the program director for the design, development and
production implementation of the Standard Missile-6 weapon system for the United States Navy. Ms. Lohmeier also
served as the production chief engineer for the AMRAAM Program. In addition, Ms. Lohmeier directed Software
Engineering, where she was responsible for software development, software quality and configuration management
for all Missile Systems programs. She began her career with Hughes Aircraft Company in 1985 as a system test
engineer. Ms. Lohmeier earned a bachelor’s degree and a master’s degree in systems engineering from the University of
Arizona.

Samantha J. Marnick, 45. Ms. Marnick became Senior Vice President - Chief Administration Officer in October
2012. From January 2011 to September 2012, Ms. Marnick served as Senior Vice President of Corporate
Administration and Human Resources. From March 2008 to December 2010, Ms. Marnick served as Vice President
Labor Relations & Workforce Strategy responsible for labor relations, global human resource project management
office, compensation and benefits, and workforce planning. Ms. Marnick previously served as Director of
Communications and Employee Engagement from March 2006 to March 2008. Prior to joining the Company,

Ms. Marnick was a senior consultant and Principal for Mercer Human Resource Consulting holding management
positions in both the United Kingdom and in the United States. Prior to that Ms. Marnick worked for Watson Wyatt,
the UK's Department of Health and Social Security and The British Wool Marketing Board. Ms. Marnick holds a
Master's degree from the University of Salford in Corporate 